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GUARANTEE MORTGAGE AND FINANCE Co. 
of 


DES MOINES, IOWA 

















oun 


Assets over One Million Dollars 


IOWA FARM MORTGAGES 


IOWA is conceded to be the premier agricultural state of the Union. 
IOWA first farm mortgages are among the safest investments in the world. 


The mortgages sold by this institution conform in every respect to the laws 
regulating the investments of the funds of insurance companies in every state 
in the Union. 


REFERENCE: Any insurance company, bank, or trust company, Des Moines. 


Correspondence Invited! 








R. B. PARROTT, President C. H. MARTIN, Treasurer 


Suite 1001-1002-1003 Register & Tribune Building 
DES MOINES, IOWA. 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 





EVERY INSURANCE MAN 
Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


**Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May Ist, 1920, for $2.00 


Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
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FIREMAN’S FUND INSURANCE COMPANY 





sakes 
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We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 























T he Acid Test for Strength, 
Liberality, Service and Low Cost 


MUTUAL 


IFE INSURANCE COMPANY 


OF BOSTON MASSACMUSETTS 


high on the list 


places 





CAPABLE AGENTS WANTED 




















Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 





HARRY L. SEAY, President 
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AN INVALUABLE 
REFERENCE WORK 
ON FIRE HAZARDS 


FOR UNDERWRITERS 
INSPECTORS, AGENTS, 
BROKERS, ETC. 


THE CONDENSED 
CHEMICAL DICTIONARY 


oN 





Constants: Specific gravity o.801;  boil- 
ing-point 21°C. 


Soluble in water, alcohol and ether. 


Names and uses of 7,000 chemicals, with 
synonyms; chemical formulas; 
properties; constants; specific gravities; 
melting points; boiling points; solubility Derivation: (1) Commercially obtained 
in water, alcohol, ether and other sol- ts ca. The 7 (a) from “first runnings” of alcohol 
vents; their preparation and materials Ciemical stills by fractionation in a special still; 
from which they are made; with a brief (b) by passing alcohol 
outline of the process; their grades and platinum black; (c) by synthesis from 
the kinds of containers in which they acetylene gas. (2) By pouring a mix- 
are customarily shipped. ture of 90 per cent. alcohol and con- 

Fire Hazards are also defined. and the rail- "3 centrated sulfuric acid into a_ solution 
road shipping regulations are given. aati Mae, of potassium bichromate. The mix- 

Chemicals are arranged alphabetically. # ture is heated in a reflux apparatus 

Book contains 528 pages, 6x9 inches in oe. me and subsequently distilled. 
size. of ta Method of _ purification: 
Specimen Subject Showing Method % in a special type of still. 

of Treatment. Technical. 

Acetaldehyde (Ethyl aldehyde, Containers: Iron drums. 
aldehyde, Ethanol, Aldehyde) Uses: Paraldehyde; organic 
CH; €HO. silyering mirrors; dyestuffs. 

Color and Dangerous. 
inflammable regulations: Red 
odor. 


colors; 


vapor over 





Rectification 








Grades: 
Acetic 
synthesis; 


Fire hazard: 
Raiiroad — shipping 
label 


light, 
fruity 


Colorless, 
pungent, 


properties: 
liquid; 











PRICES, PER COPY, DELIVERED 
STIFF COVER EDITION, $5.30 FLEXIBLE COVER EDITION, Thumb Indexed, $6.30 


Chicago, Office: THE SPECTATOR COMPANY 135 WILLIAM STREET 


INSURANCE EXCHANGE Sole Selling Agents for THE INSURANCE WORLD New York 























MILAN INTERNATIONAL REINSURANCE CO., LTD. 


Registered Office: Roma 


Head Office: Milano (Italy) 4—via Victor Hugo 


United States Managers: WILLCOX, PECK & HUGHES, 3 SOUTH WILLIAM STREET, NEW YORK 


Deposited in United States: One million of dollars 


BOARD OF DIRECTORS 





CHAIRMAN 


On. SCALINI Gr. Uff. Dott. ENRICO, Senatore del Regne, Director of 
the Banca Italiana di Sconto Chairman of the Societa Petroli d’Italia. 


VICE-CHAIRMAN 


TEDESCHI Ing. Comm. GIACOMO, Director of the Banca Commerciale 
Italiana. ‘ 


DIRECTORS 


BATTAGLIA Dott. LUIGI, Director of the Stabilimento di Castellanza 
della Societa Ligure Lombarda. 


BINDA Ing. Cav. ACHILLE, Director of the Societa an. Bertelli, Crippa 
etc. 


ON. CANDIANI Dott. Comm. ETTORE, Chairman of the Federazione 
Commerciale Industraile Italiana. 


On. CANZI LUIGI, Senatore del Regno, Chairman of the Banca Com- 
merciale Italiana. 


FINZI Comm. ANSELMO, Director General of the ‘‘Italica Grandine.”’ 


GALAZZI Cav. ERNESTO, Director of the Banca Italiana di Sconto. 
MARIANI Comm. LEONE, Reggente of the Banca d'Italia. 


POGLIANI Comm. ANGELO, Managing Director of the Banca Italiana 
di Sconto. 


RASTELLI Dott. Comm. PIERO, Director of the Reale Ass curazioni 
Vita and of the Banca Commerciale Italiana. 


SCALINI Dott. Comm. GIUSEPPE, Director of the Banca Lariana di 
Como. 
AUDITORS 
BENZONI Rag. GERMANO—BROGGI CARLO EDOARDO— 
CATELLI Cav. ANGELO—DOLCETTA Dott. Cav. BRUNO—ROSEO 
Dott. GIAN GIACOMO. 
, AUDITORS (acting) 


CAVALLI Prof. Comm. CARLO—DE PAOLINI Cav. PIETRO. 


MANAGING DIRECTOR 
Comm. ANSELMO FINZI. 
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THE SICN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 1869 





LONDON GUARANTEE & AOCIDENT CO., Ltd. “twatane’ 


Head Office: CHICAGO, ILL. P. W. LAWSON. General — 
SMIT 
We a Walnut Street, ia, Pa. 


Resident mnt Manger, O6 

UGH oni 

434 Philadelphi 

.. Resident Managers 145 Milk Street, Boston, Mass. 


WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. 
for absolute security, and for unexcelled service. 
thing which no money could buy—an untarnished reputation. 
eight years of square dealing have gone into the making of that name. 
Is it ‘na that it means so much to the representatives of the Com- 


pany? 





F. J. WALTE 
STOKES, PAC 


Resi 
ELMER A. LORD & 


John Street, New York. 





It stands for some- 


Joseph C. Behan, Superintendent of Agencies 
MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts. 
Incorporated 1851. 





It stands for perfect protection at low net cost, . 


Sixty-. 





Reserves and Surplus to Policyholders 


$1,685,000.00 A Good Policy 


“3 IN i 


LIFE 
HEALTH 
ACCIDENT 


- poticy 
REMIUM 





cane 
Fire 
ue 


Protection to you 
while living, andtc 
yours afterwards 


Good Agency Cor- 
tracts to Reliable 
“Live” Insurance’ 
Men—Write today 


INSURANCE CO. 
SEATTLE, U. S. A. 


er Fith 


Home Offices, Northern Life Building 
Fourth Ave. and Seneca St, 





D. B. MORGAN 
President 




















The Budependent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
arantecing a fixed monthly income to 


gu 
t of death or t a 
Annuities Certificates your family in event, of death or to your 


Life Certificates 1¢ year term, Whole Life and Endowment Plan. 
Combination Sick, Accident Annuity Elon against ~7) 


rom sickness 


tim 
and Funeral Benefit Certificates or "Accident and ‘a 
on death from any cause, 


PAID TO MEMBERS sour Fy 1917, $852,234.97 
ES $500,000.00 


ANNUAL RESOUR 
progressive associat! SS the strong features ¢ 
rates (Amreriean Experience Table of Mortality, 4 oor cent) and 


Bconomical 
INSURANCE MN Ponce $15,000,000.00 MONTHLY INCOMB ANNUITIES 
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The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 

The young company appreciates the value of a good 
representative. Here is a chance to grow with a 
growing company. 


PURITAN LIFE INSURANCE COMPANY 


Organized 1907 
HOME OFFICE PROVIDENCE, R. I. 


Cc. A. PALMER, Prest. S. D. ANDRUS, Vice-Prest. 
W. A. ELDRIDGE, Sec. and Managing Underwriter. 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 





Po SU COR HOCCGBO COLIC DD Ce ICO Cg REE te . $616,934.38 
LIABILITIES, INCLUDING CAPITAL........... 553,387.67 

PNR RON MRE 05) 6a oon as -arblin's os0) 4G Glnicleverci vere $58,546.71 
SURPLUS TO POLICYHOLDERS.......... . $317,696.71 


AGENTS WANTED.-IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 

















NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 





JOSEPH W. BECK, Special GUSTAVUS B. HOLT, Special Agt 
56 Richton A a ey 72 Kilby Street, Boston’ Mase” 
W. P, RAY, Spal emt FRANK G. DELA HUNT, 

726 Racine Wis. 
ERIK LINDSKOG, Special t 
Cc. C. CRAND. t 7 W. Lake 
ALL, Special Agen ic Mien, Mee 
RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Obio 














ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 

















Fidelity and Surety Bonds 
Accident and Health - 
Monthly Payment 




















Pennsylvania, 








A. J. SABATH, President 


CHICAGO BONDING “AND INSURANCE CO. 


Home Ottice—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 
Kentucky, 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 

outlined by its own Officers and Directors in co-operation with its own agents. 


j | 


WRITES 
Plate Glass General Liability 
Burglary Elevator 
Automobile. Liability—Property Teams 


Damage and Collision 


Wisconsin, Maryland, Nebraska, West Virginia. 





O. F. ROBERTS, Vice-Pres. & General Manager 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


NEWARK SAN FRANCISCO 
Firemen’s Insurance Bldg. Call Building 


We study your problems. 


Our unusual opportunities 
coupled with our practical 
insurance experience have 
provided us with the 
solution. 


We always effect economies. 


Telephone us Cortlandt 5455. 
You incur no obligations in 
talking this over with us. 


JOSEPH FROGGATT 


President 


PORTUGAL SPAIN 


J. FORCADA 


Manager of the firm J. Forcada & Co. 


INSURANCE & REINSURANCE BROKER 
Foundator- Manager of the ‘‘SOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


Results obtained by ‘“SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
from January 1917 to 31st December 1918 


Premiums........... $2,215,483.74 
LF |) $ 599,909.42 
RMR occas: 5 a ss $1,615,574.31 


Results obtained by the Companies ‘‘A COLONIAL” & 
“OCEANO”’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums.. ....-$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354,308.05 


Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL. 


LISBON, 12-13 PRACA DE MUNICIPIE. 























High Class Salesman Wanted 


to sell American Credit Insurance 


Credit Insurance begins where Fire Insurance stops—after 
merchandise has left the protection of four walls, and been 
turned into accounts. 


And American Credit Insurance does far more than merely 
provide for the payment.of abnormal losses. It establishes 
a safe credit basis. It promotes the means to prevent losses. 
It eliminates waste, and reduces the failure rate. 


Thus, when you sell American Credit Insurance, you are 
selling a constructive and highly desirable Service needed 
and wanted by the leading Manufacturers and Jobbers. 


This calls for integrity and ability of the highest order— 
for an Al salesman. To such a man we can offer an un- 
usual opportunity. 


Commission basis only. 


THE AMERICAN CREDIT 
INDEMNITY COMPANY 


of NEW YORK E. M. TREAT, President 


91 William Street 
New York 


415 Locust Street 
St. Louis, Mo. 


Offices in all Principal Cities 


A. B. Treat, Gen’! Eastern Mor. 


91 William Street New York 
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One Hundred Years 
of Service 


Losses Paid over $174,000.000 


aad Wi cvs Leading FIRE INSURANCE Co. of Anierica” 













Over $75,000,000.00 





of new business is the 


record for 1919 of the 





BANKERS LIFE COMPANY 
DES MOINES GEO. KUHNS, Pres. 





FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING,. Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 














MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 


eee WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during poll disability, but not to exceed 52 weeks, 
after which the weekly indemnity will S at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
—, WHY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
—— Kansas, Michigan, Ohio and the District of Columbia. 

ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 




















GRINNELL’S ESTIMATOR AND BUILDERS’ POCKET COMPANION. 


This little book, while primarily designed for -he use of contractors, masons, etc., 
is of especial value to FIRE INSURANCE ADJUSTERS , treating of all branches 
of building from excavating to finishing. By its aid the cost of an ordinary build- 
ing can be calculated in fifteen minutes. With supplement, it contains 80 pages 
of tabular and other information, printed in vest-pocket size, substantially bound. 


Will be mailed to any address on receipt of $1.00. 
THE SPECTATOR COMPANY, = 135 William Street, New York, 


Chicago Office, Insurance Exchange 




















Kristiania Shipping, Insurance and Trading Co. A/S 


































Managing Director (Insurance Branch): H. C. O. Siecke (British Subject) 


KRISTIANIA. 


Insurance and Reinsurance Managers and Brokers. 


Facultative Reinsurance and Obligatory Treaties Negotiated. 


TELEGRAMS: ‘‘CLARO”’, KRISTIANIA. 























Getted © tt fed 6 


Pe ee ye ae ee 


Ped peed ed 


— 


Ded ed ed ed ed ed et etd ee 


A AARDRA 


! 












































December 11, 1919 THE SPEC TA] OR vii 
* eee 
THE NATIONAL INSURANCE JOURNAL 
THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the World. 
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AN OFFICIAL’S OPINION OF THE SPECTATOR 














of London 


ATLAS ASSURANCE COMPANY LIMITED 


_ I began reading THE SPECTATOR in London about the year 1872. 
which came ‘from America ever escaped my attention if I could possibly get 
hold of it, so that I can now claim to be a constant reader of your paper 
for forty-six years, during which time you have certainly done much work 
of a high value to the insurance business. 


Nothing 


Manager 








CHICAGO OFFICE 
Insurance Exchange 





PUBLISHERS 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


135 William Street 
NEW YORK — 
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IN THE CENTER OF THE U.S. A. 


is located a big, vigorous, and growing institu- 
tion of Life Insurance. 


Our geographical location enables us to render 
exceptional service to our policyholders and field 
force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


SAINT LOUIS, MISSOURI 
M. E. SINGLETON, President 

















HOME LIFE INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance ge red shows over 
Four Million Dollars paid to policyholders in 1918,. of which over Seven 
Hundred Thousand -was in dividends. The influenza pneumonia epidemic 
caused an abnormal-mortality greater than any experienced in the Com- 
pany’s history,. but. notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dolfars. ; 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 











Security & Liberty Bonds 


Uncle Sam is the Security back of the 
Liberty Bends. In other words, the entire 
wealth of the United States is back of the 
Liberty Bonds to guarantee their absolute 
performance. 


The 100% Guarantee Deposit Law of Iowa 
is back of the CENTRAL LIFE Policies 
to insure their absolute performance. Under 
this law all the reserve liability of all policies 
must be on deposit with the State at all times. 


Several states make the 100% deposit of 
reserve optional, but few states make it com- 
pulsory as is the case in Iowa. 


Absolute Security is the Soul of Life 
Insurance. 


CENTRAL LIFE Policies are as 


Secure as Government Bonds. 

















THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for its Needy Sick 
Its Reviews Are.Social Centers, 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 












FIRE AND LIFE 


[ASSURANCE CORPORATION. Lid 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 7 





THE EYES OF THE WORLD ARE TURNED TO CANADA 


And with good reason. It is a land of wonderful opportunity. 


No class’ finds broader opportunity than the Life Agent. Canada ap- 
‘proves of Life Insurance—and especially approves the liberal Policies of the 
most successful Life Company in the country. 


Write for Agency terms 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 





Extracts from Report of Examination of 


. ; 
Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 

“It is noteworthy that this Company was organized 
without any promotion expenses.” 

“I beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFFICE, DALLAS, TEXAS. 
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Detroit, Michigan 


ELMER B. DEARTH Up to the minute policies. Write us. 
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The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have receiwed the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 
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OW that affairs in the printing busi- 
ness in New York are beginning to 
approach normal, the strikes and ‘“‘vaca- 
tions” having been ended, THE SpEctT- 
TOR desires to express its appreciation of 
the forbearance exercised by its sub- 
scribers and advertisers during the strike 
period. 


BROAD view of business and life 

insurance conditions was taken by 
Philip Burnet, president of the Continen- 
tal Life, of Wilmington, Del., in his ad- 
dress before the Association of Life 
Agency Officers. From the general con- 
ditions prevailing in this country and 
elsewhere, he deduces that prices of com- 
modities may be expected to rise for a 
year or more, and then steadily to de- 
cline ior several years, thereafter re- 
maining more or less stationary. He hav- 
Ing found that the issuance of new life 
msurance follows closely the course of 
commodity prices, he draws the conclu- 
‘ton that there ought to be a year or more 
of excellent business in the life insurance 
field, followed by several years of declin- 
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ing business, and that thereafter there 
would be a gradual but steady improve- 
ment resulting from the natural growth 
of population. The new business written 
in 1919, which will be reported in the 
companies’ statements soon to be pre- 
pared, will prove startling in its mag- 
nitude. Some of the large companies had 
written practically as much business in 
the first half of the current year as in all 
of 1918, and the granting of the privilege 
of writing increased sums beyond that 
permissible under the law restricting 
writings has enabled most companies to 
exceed all previous records. If, therefore, 
they can maintain their present pace for 
a year or two they will have a huge vol- 
ume of business on their books, even 
though thereafter the pace should slacken 
somewhat. 


—_—_—_—_— 


UMEROUS important questions 

came up last week for the attention 
of the National Convention of Insurance 
Commissioners and various committees 
thereof. Among these were the questions 
of the proper method of computing fire 
underwriting profits, the segregation of 
various classes of business in the fire and 
marine company blanks and the problems 
of fraternal insurance, The discussions at 
the hearings given by committees of the 
Commissioners are often of much inter- 
est, and are valuable in that they bring 
out various viewpoints upon important 
subjects connected with underwriting, 
while the arguments presented naturally 
have an influence in shaping the recom- 





mendations of the Commissioners for 
legislation, as well as in the rulings of 
their own departments. The insurance 
companies appreciate these facts, and are 
represented at such hearings by some of 
the most prominent and capable men in 
the business. 


HE valuation of securities held by 

insurance companies upon the amor- 
tization plan is a subject which is of great 
and growing interest. In the State of 
Connecticut, the law is such that the priv- 
ilege previously enjoyed by life com- 
panies and fraternal societies, of valuing 
their fixed term upon the 
amortization plan has also been extended 
to fite and miscellaneous insurance com- 
panies. The National Convention of In- 
surance Commissioners has not approved, 
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as yet, the requirement of valuation in 
this manner of the securities of fire in- 
surance companies, although, as stated, 
such valuations would be acceptable in 
Connecticut under the present law. The 
subject is receiving thoughtful con- 
sideration among Insurance Commis- 
sioners and company officials, but the 
discussions have developed divergent 
views as to the expediency of adopting 
the amortization plan for fire companies. 
As the matter now stands, the Commis- 
sioners favor the acceptance of valua- 
tions of bonds on the amortized plan from 
fire insurance companies, at the option of 
the latter. 


HE annual meeting of the Associa- 
tion of Life Insurance Presidents, 
held last week in New York was prob- 
ably the best attended convention ever 
held by that body. A notable array of 
prominent speakers gave more than ordi- 
nary interest to the regular sessions, and 
a large number of company executives 
availed of opportunities outside of the 
formal sessions to renew friendships and 
discuss informally matters of vital inter- 
est to the business. The Association of 
Life Insurance Presidents has without 
doubt done much to raise the ethical 
standards of the life insurance business, 
and has, therefore, earned the good-will 
of the public. The president of the Na- 
tional Association of Life Underwriters, 
who made a brief address, recognized the 
public interest attaching to such meetings 
as that of the Life Presidents, and urged 
that greater publicity should be given to 
its proceedings, in order that the people 
at large might realize the benefits deriv- 
able by the life insurance business from 
the conferences of the companies’ execu- 
tive officers. 
HE October fire loss in Canada has 
been computed by the Monetary 
Times to have been $1,023,288, as com- 
pared with $5,119,145 in October, 1918. 
This sum brings the total for the first ten 
months of 1919 up to $18,820,281, 
whereas the totals for the full years 1918, 
1917 and 1916, respectively, were $31,- 
815,844, $20,086,085 and $20,487,509. 
The indications are, therefore, that, un- 
less some extensive conflagration shall 
intervene, this year will end with a Can- 
adian loss of about $20,000,000, which 
may be looked upon as normal. 
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PLAN TO DIVIDE WAR RISK 
BUREAU 
Senator Smoot Suggests That Work Be Ap- 


portioned Among Five Departments 


By far the most serious effort yet planned 
for the disintegration of the Bureau of War 
Risk Insurance is proposed by Senator Smoo! 
of Utah, who has announced that, following an 
investigation now being made of the bureau, he 
will introduce in Congress legislation which 
will scatter its work among other officers and 
enable the Government to dispense with the 
services of 8,000 clerks. 

Under the Smoot plan the work of the War 
Risk Bureau wil be divided among five other 
departments, the insurance business’ being 
turned over to the Second Assistant Postmaster 
General. Absolutely nothing will be left to the 
Treasury Department, under which the bureau 
now comes, except the auditing of the accounts 
and the handling of certain claims—work which 
is done for every other department by the 
Treasury. ‘ : 

It is aimed to turn the insurance business 
over to the Post Office Department because of 
the large volume of work connected with the 
collection of premiums, which the bureau plans 
itself to have done by the post offices ,of the 
country. The Post Office Department is not 
very anxious to do this work for the Treasury 
Department and receive nothing for its trouble. 

Judging from facts which are being developed 
by the investigation now being made, Govern- 
ment insurance is going to dwindle to a rel- 
atively insignificant volume, instead of the tre- 
mendous business it was hoped to build up. 
Out of more than four million policies (4,539,048) 
written during the war, more than 3,900,000, or 
87 per cent, have been lapsed. While some of 
the business may be regained, it will not be 
for the $10,000 policies which were held during 
the war, but, from experience of the past few 
months, will be in the neighborhood of $2,200 
to the man. 

It has been found that the greatest com- 
petitor of the war risk insurance is industrial 
insurance, especially on the weekly payment 
plan. Many of the men who held Government 
insurance are employed in places and at wages 
which makes it impossible for them to keep 
up the heavy payments called for by a $10,000 
or even a $5,000 policy. Industrial insurance is 
payable a few cents a week—and without trou- 
ble. One of the reasons for turning Govern- 
ment insurance over to the Post Office Depart- 
ment is to enable policyholders to make pre- 
mium payments without trouble or expense; 
and it is planned to make it unnecessary for 
them to apply to post offices for money orders, 
but carriers will be supplied with blanks and 
permitted to make collections. 


American National Issues Child’s 
Endowment 


A child’s twenty-year endowment, increasing 
insurance policy has just been issued by the 
American National of Galveston. The death 
benefit increases yearly up to $1000, and the 
latter sum is payable after twenty years. The 
premium for ages one to fourteen is $42, and 
guaranteed cash and paid-up values are the 
same as the regular twenty-year endowment at 
age twenty-one. 
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J. A. JACKSON TO RETIRE 


Manager of Mutual Life Literary Depart- 


ment and Author of Insurance Works 


Jacob A. Jackson, veteran insurance journal- 
ist, statistician and author of three standard 
insurance works, will retire as manager of 
the Literary Department of the Mutual Life 
on December 31, having attained the age of 
seventy-one. Stewart Anderson, who has been 
Mr. Jackson's associate during the past year, 
wil suceed him. 

Among students of life insurance, few are 
better informed, and few are more qualified to 
speak concerning all the details incident to 
the growth of the business than Jacob A. Jack- 
son. Possessing a keen, analytical mind, he 





JACOB A. JACKSON 


RETIRING MANAGER OF LITERARY DEPARTMENT 
OF THE MutTuAL LIFE 


has always written with a clearness and an 
optimism which has been an unfailing source 
of inspiration to the agents of the Mutual Life 
and a host of others who have read his books 
and know publicity matter. 

Mr. Jackson’s activities have been manifold. 
Graduating from Ohio Wesleyan University in 
1870, receiving sometime later an A. M. degree, 
he was for a number of years following super- 
intendent of public schools at Delaware, Ohio, 
after which he began the study of law, receiving 
his admission to the bar in 1875. 

Before 1900 he had been engaged in several 
life insurance enterprises, and had been gen- 
eral agent in Iowa for the Provident Life and 
Trust. After he had founded the American 
Journal of Life Insurance at Des Moines in 
1900, he became associated with N. H. Weed, 
editor of the Chicago Independent, which was 
merged with Mr. Jackson’s paper under the 
name of The Life Insurance Independent. 

Mr. Jackson’s association with the Mutual 
Life dates from 1902, when he became manager 
of the Literary Department. “Points,’’ the 
company’s agency bulletin, became one of the 
foremost influential publications of its kind 
under Mr. Jackson’s editorship, and the ad- 
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vantageous manner in which he has conducted 
the company’s advertising and general publi- 
city work has given him an enviable reputa- 
tion. 

For many years he has been in demand as a 
lecturer On life insurance in many colleges and 
higher institutions of learning. The definitions 
of life insurance terms in Webster’s ‘New 
International Dictonary’’ are from his pen. 

Mr. Jackson will not become dissociated with 
the Mutual Life, but will contiuue to take a 
hand in shaping the policies of the Literary 
Department, although he is to be relieved of the 
responsibilities of management. 


LIFE COUNSEL OFFICERS 
Haley Fiske Addresses Convention Dinner 


on Railroads 


The Association of Life Insurance Counsel, 
holding annual sessions in New York last week, 
elected the following officers and members of 
the executive committee: 

President—Edward D. Duffield, Prudential. 

Vice-President—John L. Wakefield, John Han- 
cock Mutual. 

Secretary and Treasurer—William J. Tully. 
Metropolitan. 

Executive Committe—James H. McIntosh 
New York Life; William Brosmith, Travelers; 
Charles A, Atkinson, Federal Life; Frederick 
L. Allen, Mutual Life; Alfred Hurrell, Pru- 
dential. 

In addition to being treated to a series of 
well-prepared papers during the meeting, mem- 
hers who attended were privileged to hear 


_ President Haley Fiske of the Metropolitan give 


a keen, statesmanlike address on the disposi- 
tion of the railroads at the association dinner 


Inter-Southern Life’s Convention 

The fourth annual agency convention of the 
Inter-Southern Life Insurance Company of 
Louisville, Ky., will be held January 27-29, 
1920, at the Seelbach hotel, Louisville. About 
seventy-five men have qualified for this con- 
vention, and have had a wonderful year. 

Director of Agents Stanley Reed is to be con- 
gratulated upon the excellent results accom- 
plished by him and his agency force during the 
past year. 


M. W. Mack Exonerated of Charges of 
Twisting 

The Ohio Insurance Department gave a hear- 
ing ending last week on the charges filed 
against M. W. Mack, Cincinnati general agent 
for the Northwestern Mutual Life, of twisting 
policies of soldiers’ insurance. Insurance Com- 
missioner Tomlinson, by instructing the Cin- 
cinnati Association of Life Underwriters to 
restore Mr. Mack to membership without preju- 
dice and without rendering a formal decision. 
indicated that Mr. Mack had not been guilty 
of improper conduct. 


Surety Fund Life Changes 

Several official changes have been made 
the Surety Fund Life of Minneapolis. A, 
Klaveness, a leading financier of Norway, 
elected first vice-president. He is a brother 
of Dr. E. Klaveness, the president and m¢ dical 
director of the company. J. A. O. Preus. former 
Insurance Commissioner of Minnesota, and now 
auditor of State, becomes a director. 
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ASSESSMENT INSURANCE 





Reply to Some Abusive Criticism on The Spectator because of Its Comments 
on Lapses and Death Losses 





TEMPORARY, TERM AND ASSESSMENT INSURANCE DISCUSSED 





Fair Treatment Accorded by The Spectator to All Classes of Insurance—Records of 
Associations Compiled and Published from Year to Year 


In his recent official address as president 
of the National Association of Mutual Life 
Underwriters, an organization composed of a 
few associations doing business on the “legal 
reserve” assessment plan, George W. Hopkins, 
president of the Pure Protection Life Asso- 
ciation of Cleveland, Ohm, attacked the atti- 
tude of THE SpEcTAToR toward printing facts 
and making comments thereon, regarding 
assessment insurance. Under the auspices of 
the National Association of Mutual Life Un- 
derwriters, a pamphlet embracing some pri- 
vate correspondence between Mr. Hopkins and 
THE SpecTATOR has been circulated, Mr. Hop- 
kins having objected to a table and editorial 
printed in THE Spectator regarding lapses, 
death losses and membership. The context of 
the address referred to above and the pamph- 
let are based on an attempt to criticise the 
article in question, which appeared in the 
columns of this journal, on assessment insur- 
ance, 

While Dr. Hopkins undertook to answer 
certain specific editorial expressions of THE 
Spectator by the use of abusive and scathing 
adjectives, we do not feel that it is necessary 
to use the vernacular of the Bowery to make 
reply. It is our opinion, however, that the 
greatest service to the public, and to insurance 
as a whole, is performed by those men who 
expend their energies on building their own 
institutions rather than wasting time and effort 
looking for an opportunity to gain publicity 
through chasing some fancied grievance, with 
the hope that some day they might be crowned 
as heroes of reform and progressivism. “There 
have been some great reformers in this world, 
and they have almost invariably been noisy 
reformers, either through vanity or necessity,” 
says Dr. Hopkins, whose organization, the 
Pure Protection Life Association, was estab- 
lished in 1912 and on January 1, 1919, had 
725 policies in force for $1,170,000 insurance 
with reserves of $25,608 and surplus of $9,196. 
With this substantial backing, he is un- 
doubtedly qualified to speak for insurance. 


Unratr Criticism oF THE SPECTATOR 

In Dr. Hopkins’ letters and in his address, 
he has made certain charges against THE 
SPECTATOR as to motive and purpose in the 
Publication of the article referred to, comment- 
ing on its standard annual table, “Lapses, 
Death Losses and Membership in Assessment 
Societies.” This table embraces a tabulation 
showing lapses, death losses and membership 
im fifty-three of the older fraternal and assess- 
Ment organizations, as shown by official 
records on file with the various insurance de- 
Partments, Commenting upon the tabulation, 
the trend of THE Spectator articles on this 
table, printed year after year, pointed out 


that while some of the organizations listed 
had reorganized along lines which would prob- 
ably assure solvency, others had not done so, 
and, facing an increasing death rate, together 
with falling membership, were likely to meet 
difficulties, unless changes were made which 
would give greater security to policyholders. 
Such tabulative matter, with comments, has 
been printed by THE Specrator from time to 
time because believed to be in the interests of 
the public and for the benefit cf insurance as a 
whole. 


SomME STATEMENTS APPARENTLY OVERLOOKED 


In answer to the charge that statements 
made in that article were unfair, we submit 
a part of the text which seems to have 
escaped the attention of our accuser: 

In many States fraternal orders have adopted 
measures to strengthen their financial condition 
so as to be qualified to meet the requirements 
of solvency imposed by the regulations by a 
number of State insurance officials through the 
medium of the so-called Mobile bill and the 
later New York conference bill. It is antici- 
pated that, in the near future, these solvency 
requirements will be made mandatory, and 
that all associations will then be obliged to 
measure up to the standards then specified. 

This will undoubtedly augment the security 
upon which such contracts are based, and the 
fraternal societies which are able to live up to 
the new requirements will be in a stronger 
position than heretofore, so far as their ability 
to enforce the payments of adequate rates by 
their members is concerned. 

The exceptions referred to in the above- 
quoted paragraphs may be members of the 
National Fraternal Congress or of the Na- 
tional Association of Mutual Life Under- 
writers. It does not necessarily follow, how- 
ever, that because they are solvent they are 
members of either of those organizations. On 
the other hand, it is hardly possible to con- 
ceive that because an association is a member 
of either of these organizations its lapse and 
death rates will not increase with age, nor 
yet that it will forever remain solvent. It 
is true that both these organizations have ma- 
terially contributed to the work of placing 
assessinent associations and fraternal orders 
on a reserve basis, but there are still many 
organizations which have not yet turned a 
listening ear to the pleas of those who appre- 
ciate the need of adequate life insurance re- 
serves. 


Tue Spectator STANDS FOR LEGAL RESERVE 
INSURANCE 

THe SPECTATOR maintains its long-estab- 

lished and consistent policy of treating each 

company or association individually, whether 

that company be operated on the assessment 
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or level premium plan. We have naught but 
pride in admitting our guilt of the serious 
charge made against us that we stand for legal 
reserve life insurance as the more permanent 
form of protection as compared with assess- 
ment insurance. We believe that the history 
of life insurance as a public institution has 
justified our stand in this respect, the opin- 
ions and views of Dr. Hopkins to the contrary 
notwithstanding. 

Of course there are some assessment com- 
panies which are now maintaining reserves 
on legal standards, but that is simply an 
admission by such companies that legal reserve 
life insurance is the more permanent form. 

The character of contracts offered by the 
two classes of companies differs. Assessment 
associations and fraternal orders generally 
offer only term or “temporary” contracts— 
which is the definition which term insurance 
has long received from actuaries—providing 
for death benefits; while the level premium 
companies issue term policies and also whole 
life and endowment contracts carrying addi- 
tional benefits in the way of cash and loan 
values. These two latter elements have proved 
of untold value in encouraging the habit of 
thrift among the American people and have 
added persistency to the life of insurance 
policies. 


TERM INSURANCE Not AS PoPpULAR AS OTHER 
ForMs 

Upon examination of the returns made by 
legal reserve life insurance companies during 
the past few years, detailed records of which 
are found in such publications as The Insur- 
ance Year Book, and the Life Insurance 
Policyholders Pocket Index, it appears that 
a greater percentage of the business written 
each year is on the whole life and endow- 
ment plans rather than on term plans. This, 
we believe, is quite as it should be; for an in- 
surance contract is a business proposition. The 
man of average intelligence who applies for 
life insurance, while, of course, not knowing 
how long he may live, is quite certain that 
the insurance company would not accept his 
application unless it had good reason to be- 
lieve he would live out his expectancy. There- 
fore, an insurance contract should offer to that 
man something more than a contract providing 
merely a death benefit, with no equities for 
the policyholder himself. Thus the cash and 
loan values have an investment appeal. The 
policyholder knows that he has, in addition 
to continued protection, an ever-increasing 
equity in his policy as he continues to pay his 
premiums. With such a contract, the policy- 
holder, at an advanced age, when it might be 
that those for whom he took the protection 
have since died, has the two-fold satisfaction 
of having carried protection for his depend- 
ents, and at the same time laid by a benefit 
for himself to be called upon at a time when 
it might be found quite necessary. 


PRINCIPAL USES OF TERM OR TEMPORARY 
INSURANCE 
Term insurance has a proper place, and 
serves many valuable purposes. As a means 
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of giving protection to financial institutions 
for additional security to cover loans to cli- 
ents, term insurance is invaluable. It has 
many other uses in business. Quite fre- 
quently it is taken by policyholders at a young 
age as a temporary safeguard, to protect their 
families until some later date when the con- 
tract will be converted to the whole life or 
endowment plan. It has been the experience 
of the older life insurance companies that 
long-term insurance lapses too frequently. 
Probably this is because of the purely selfish 
but none the less human reason that the policy- 
holder soon gets tired of paying out money 
for something which carries with it no pos- 
sible personal benefit coming to him directly 
during lifetime, no matter how many years 
he may pay premiums. How much greater 
the lapses necessarily are when there is un- 
certainty as to what the premium may be from 
one year to the next, with the chance that as 
time goes on the premium may be higher even 
though earning capacity declines, as may be 
the case with assessment insurance! 


FAILURES AMONG FRIENDLY SOCIETIES OR 
ASSESSMENT ASSOCIATIONS IN ENGLAND 


In the address by Dr. Hopkins, to which 
reference was made at the beginning of this 
article, the following statement appears: 

The real old-line companies are those assess- 
ment companies in England which have operated 
successfully and continuously on the ‘‘graded’”’ 
or “step-rate’’ plan since hundreds of years 
before the so-called ‘“‘old-line’’ insurance was 
born. 

These great old institutions have never at- 
tained any prodigious size, though, partly be- 
cause they were purely altruistic institutions 
and partly because the plain protection which 
they pioneered in selling is only now beginning 
to be appreciated, in a large way, for its own 
intrinsic worth. 

Our reply to this is embodied in the follow- 
ing statement made recently to the editor of 
Tue SpEcTATOR, in a letter dated November 
28, 1919, by a very prominent actuary and 
student of life insurance, who, incidentally, 
is a native-born Briton: 

There has been in the past quite a large num- 
ber of failures among the friendly societies in 
Great Britain. Of course, in many cases there 
is but little said, because the society finds itself 
without funds and simply discontinues. Re- 
ceivership proceedings are hardly necessary, 
because, as you know, a receiver will not take 


charge of an organization where there are no_ 


funds to manage. The result is that those 
societies die and go out of sight, and nobody 
hears any more about them. 

The one notable friendly society in Great 
Britain which has had a long career of useful- 
ness is the Manchester Unity of Odd Fellows. 
This one notable success, however, cannot be 
viewed as typical, because it is well recognized 
in Great Britain that companies furnishing pure 
protection can only be held together if there is 
a very strong business bond in addition to the 
insurance element. 

The annals of American insurance are like- 
wise filled with many similar failures among 
assessment associations and societies which 
did not have or could not collect sufficient 
funds to meet accumulated obligations aris- 
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ing under their certificates. The records of 
fraternal and assessment societies have been 
published annually for many years in The 
Insurance Year Book, the well-known standard 
insurance cyclopaedia and work of reference. 


THE NATIONAL CONVENTION oF INSURANCE 
CoMMISSIONERS 


No one appreciates more than does THE 
SPECTATOR the constructive work done by the 
National Convention of Insurance Commis- 
sioners, with especial reference to the con- 
tinued efforts of its individual members, and 
the organization as a whole, to bring about 
closer supervision of fraternal and assessment 
societies by recommending the enactment 
of State legislation which will give the pub- 
lic some greater measure of security for 
the money they might entrust to these or- 
ganizations. The Insurance Commissioner 
of Mississippi has read into the records of 
The National Convention of Insurance Com- 
missioners some very important and enlight- 
ening papers dealing with this subject. The 
New York Insurance Department has likewise 
made many important recommendations for 
the strengthening of assessment and fraternal 
insurance, which should serve as food for 
thought on the part of those who would dic- 
tate to the insurance world what it should or 
should not read and study. Similarly, the 
Wisconsin Insurance Department publishes 
annually a most interesting tabulation on the 
valuation of fraternal assessment societies and 
their relative solvency. These are just a few 
of the instances in which the Insurance Com- 
missioners have done great public service in 
the inferest of improving assessment insur- 
ance. The facts thus collated and published 
by the Insurance Commissioners are matters 
of public record, open to anyone who will take 
the time and trouble to study them, and are 
commended to the attention of Dr. Hopkins. 


PRACTICES OF THE SPECTATOR LonG FoLLowep 


THE SPECTATOR will in the future, as in the 
past, fearlessly condemn principles which it 
believes will react to the ultimate detriment of 
insurance, and with equal courage it will 
defend and encourage thosé principles which 
it believes will benefit the institution of insur- 
ance. If a single company’s activities, regard- 
less of whether that company operates on the 
level premium legal reserve, assessment re- 
serve or purely assessment basis, are deemed 
to be detrimental to insurance, and therefore 
against the public interest, THE SPECTATOR will 
exercise its constitutional right, as an inde- 
pendent journal, to use its editorial columns 
as its judgment dictates. Our aim is to be fair, 
constructive and truthful for the good of in- 
surance. It has thus been our policy to collate 
annually and put on record the statistics of 
assessment associations and fraternal orders 
for the information of the insurance public, 
allowing each and all to work out their own 
destiny. 


—J. H. Wilson, formerly a banker in northwestern 
Iowa, is now agency manager for the Bankers Life of 
Des Moines, at Mason City, Ia. 
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Edwin Starkey to Conduct Trip of Agents 

Edwin Starkey, vice-president and director of 
agencies of the Mid-Continent Life Insurance 
Company of Oklahoma City, will on January 4, 
1920, start on a two weeks’ trip through the 
South, accompanied by forty enthusiastic field 
representatives of his company. They will 
visit Dallas, San Antonio and Galveston, but 
most of the time will be spent at the Stewart 
plantation. Bathing, fishing, boating and hunt- 
ing, together with a side trip to Mexico, will 
be among the entertaining features of this 
trip. 

Under the capable management of Mr. Starkey 
the agency force is now producing over a mil- 
lion a month in Oklahoma alone. 


Life Reinsurance in Texas 

An agreement has been reached, which has 
received the approval of George Waverly 
Priggs, Texas commissioner of insurance and 
banking, by the terms of which the Great 
Southern Life Insurance Company will take 
over the reinsurance business of the American 
Home Life Insurance Company of Texas, which 
has heretofore been with the International Life 
of St. Louis. 

The American Home Life ceased business in 
Texas in 1910. The insurance then in force 
amounted to approximately $2,000,000, which 
was reinsured in the International Life, and 
now under this agreement the Great Southern 
will take over this reinsurance upon the agree- 
ment receiving the approval of the commis- 
sioner of insurance of Missouri. Commissioner 
Briggs has $384,000 in securities representing 
the reserve of the Texas policyholders. 


Illinois Life Doubles Its Business in 1919 


The Illinois Life will be so safely past the 
$100,000,000 mark in paid for insurance by De- 
cember 31 that it has decided to devote the clos- 
ing days of the year to a clean-up on all appli- 
cations written but not paid for. It has asked 
its agents to make a special drive for new busi- 
ness up to and including December 24, after 
which the entire time is to be devoted to the 
delivery and settlement of all outstanding poli- 
cies. Although the new business has been dou- 
ble that of last year, the outstanding and un- 
settled policies on October 31 were of a mate- 
rially less amount than on the corresponding 
day of 1918. 


Indianapolis Life’s Fourteenth Anniversary 

The celebration of the company’s fourteenth 
anniversary an interesting programme was re- 
cently carried through by the officers and agents 
of the Indianapolis Life Insurance Company 
of Indianapolis. There was a reception to visit- 
ing agents, luncheon at the Woodstock Country 
Club, several business talks and discussions, 
with selling demonstrations, one man acting as 
selling agent and another as a prospect, an 
experience meeting, dinner at the Claypool 
hotel, and enlightening talks by those in charge 
of various departments. 

The company had $19,845,841 in force on 
November 22, and was determined to go over 
the $20,000,000 mark by Thanksgiving Day. 

Such meetings as that of the Indianapolis 
Life are very helpful to all concerned. 





—We cannot do without THe Specrator.—A. G. 
Mason Company, Mexico City, Mexico. 
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ASSOCIATION OF LIFE INSURANCE PRESIDENTS 





The Part of Life Insurance in the Problems of Reconstruction the General 
Theme of Convention 


NOTABLE SPEAKERS PRESENT VIEWS 


Large Attendance at Thirteenth Annual Meeting—All Offcers Re-Elected 


On Thursday last the thirteenth annual meet- 
ing of the Association of Life Insurance Pres- 
idents opened at the Hotel Astor, New York, 
and continued through Friday. 

The general underlying subject of the dis- 
courses by notable speakers was the recon- 
struction problems brought before the nation 
for settlement by the great war, and the part 
to be played by the institution of life insurance 
in the adjustment of these great problems. 

Job E. Hedges called the meeting to order, 
and in felicitous words introduced permanent 
chairman William McClench, president of the 
Massachusetts Mutual Life Insurance Company 
of Springfield, Mass. After expressing his ap- 
preciation of the honor conferred upon him. Mr. 
Mr. McClench delivered the address from .which 
liberal excerpts were presented in THE SPEC~ 
TATOR of last week. 

Nicholas Murray Butler, LL.D., president of 
Columbia University, New York, was then in- 
troduced as a great inspirer of education, an 
authority on educational matters and one who 
had helped materially during the war, and since, 
to clarify the thought and deepen the patriot- 
ism of the people. His address upon the topic, 
“Mental vs, Material Reconstruction,”’ will be 
treated in next week’s issue: 


SIR H. DRAYTON’S ADDRESS 


Sir Henry Drayton, Minister of Finance, Do- 
minion of Canada, addressed the convention on 
“Some Canadian Reconstruction Problems.” 

He pointed out that his hearers, as life in- 
surance presidents, had a vital interest in Can- 
ada and a constantly increasing interest, and 
recalled that whereas in 1898 the insurance 
companies of the United States had just over 
$105,700,000 insurance in force, in 1908, the 
amount of business in force had increased to 
$193,087,126. The extent of that business in later 
years has been much more rapidly increased, 
and business in force in Canada in 1918 
amounted to the large sum of $619,261,713. Out 
of a total insurance in force at that time of 
$1,785,061,273 American companies had over one- 
third of the total business. He added: 

But not only are you interested in the volume of 
business but you are also interested in your Canadian 
assets, which have grown with the growth of the busi- 
ness. These assets in 1898 were $23,563,824; in 1908, 
$46,762,534; and in 1918, $98,607,188. 

Outside of a Canadian Victory bond there is no 
way in which our average citizen can make his first 
Mvestment easier than by investing twenty or thirty 
dollars ina thousand dollar policy. Life insurance, 
indeed, tends to stabilize financial and industrial con- 
ditions. It tends to, where adopted in large measure, 
Prevent distress and suffering and constitutes a real 
Protection to the worker and his dependents. 

I feel that to-day we require the fullest extension, 
the fullest production, the greatest amount of useful 
work and the practice of economy and thrift every- 
where. Life insurance agents are particularly at home 
M preaching thrift. They can do much to install into 
our people thrift—that essential prerequisite to na- 
dh Ses reefing. Personally I well recollect that 

sey tes Keeani d I ever saved was that rendered neces- 

- “y a twenty-pay life insurance policy. May your 


endeavors i 

favors to make Canadian people money-savers be 
Most successful! 

Very intim 


ately connected with the problem of re- 


construction is the bettering of conditions of public 
health. This is a matter in which the insurance com- 
panies are particularly interested, and as I understand 
it many of you have already commenced an educational 
campaign amongst your policyholders. You are in a 
position, with your efficient organizations, to aid very 
largely in propaganda on better health conditions, of 
which both our countries arg in need. 

There is much room for a great advance in insur- 
ance in Canada. Assuming a population of eight mil- 
lions, the life insurance in force in Canada to-day is 
but approximately $225 per capita. Canadians are 
under-insured and life insurance companies have a 
most useful public task ahead of them in bringing up 
the average protection for the families of the workers 
of Canada; but increased insurance, like every other 
good thing, depends upon ability to pay premiums, de- 
pends upon prosperity. While Canada is prosperous, 
the question of the matter of exchange between our 
respective countries is something that I am sure you 
do not view with complacency. Your insurance 
premiums are paid in Canadian dollars, and as a re- 
sult of the trade balance existing between the countries 
the Canadian dollar is at the moment at a discount, 
and a serious discount, when the value of the Canadian 
dollar, the prosperity and assets of the country are 
considered. The depreciation of the Canadian premium 
in New York funds is simply owing to the fact that 
we do too much business with you and you do too 
little business with us. 

Apart altogether from the exigencies of the ex- 
change situation, I feel that little argument is neces- 
sary to interest United States life insurance com- 
panies in Canadian investments. The Canadian life 
insurance companies earn upon the average one per 
cent higher interest than do the United States com- 
panies and this higher earning naturally materially 
affects policyholders’ profits. The average rate of in- 
terest in your investment assets is, as I understand it, 
approximately five per cent. The rate earned by Cana- 
dian companies is slightly over six per cent. You can 
with absolute security by investing in Canadian Gov- 
ernment bonds earn % per cent more than your aver- 
age return, and should a higher yield be desired the 
Canadian companies is slightly over 6 per cent. If a 
still higher yield is desired Canadian mortgage in- 
vestments can to-day be obtained at the rate of from 
6% per cent to 7 per cent. In Canada first class city 
mortgages are being placed at 6% per cent, and loans 
on farm property at 7 per cent and sometimes even at 
8 per cent. You are familiar with the investigation 
made some five years ago of the farm mortgages held 
by the United States life insurance companies, show- 
ing that the average rate of interest earned was 5.55 
per cent. At that time farm mortgages in Canada 
were yielding an average of about 714 per cent. 


DR. RANKIN’S ADDRESS 


Dr. Watson S. Rankin, who has been prom- 
inent for many years in activities tending to 
promote the health and longevity of the people, 
and who for more than ten years has been State 
Health Officer of North Carolina, having held 
various Offices in societies whose interests are 
along these lines, addressed the convention on 
“Good Health and Good Government.” After 
pointing out some salient features of the na- 
tional health statistics and making a number 
of well-studied recommendations for the bet- 
terment of the federal health service, Dr. Ran- 
kin said the following concerning the relation 
of good health to good government: 

Good health and good government are the two essen- 
tials of a great and permanent civilization. These 
conditions are reciprocal and complementary. Neither 
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can exist without the other. Greece had good govern- 
ment until malaria, imported through her victorious 
soldiers and their tropical captives, undermined the 
health of her people. Rome taught the world law and 
government until prosperity brought indolence, and 
indolence social inertia and obesity, with loss of en- 
durance to physical and moral stresses, and with these 
came licentiousness, and with licentiousness disease, 
and along with disease unhappiness, envy, suspicion, 
intrigues, conspiracies and civic disorganization. 

Mr, Lloyd George, in one of the greatest public 
health addresses ever delivered, recently said: “I 
asked the minister of national service how many men 
we could have put into the fighting ranks if the health 
of the country had been properly looked after, and I 
was staggered at the reply. It was a considered reply. 
IIe said at least one million. If we had had that num- 
ber this‘war would have long ago ended triumphantly 
for us.” 

Think of it, an extra million men, the elemert of 
absolute safety at a time when the whole system of 
our civilization was threatened and in great danger! 
An extra million of British soldiers and Bulgaria 
would have stayed out and Russia stayed in, and the 
war would have been over long before it was, and the 
economic exhaustion, the hunger, the famine, the pes- 
tilence, the social and industral strife~in short, the 
civic chaos with which we are at present so seriously 





concerned—could have been spared us. 

But we need not go so far afield to find alarming 
health conditions to illustrate the relation of health 
to government. This is not the time for us to be 
concerned about the mote in our brother’s eye, when 
38 per cent of the healthiest group of American cit- 
izens are physically disqualified for military service; 
when the Life Extension Institute has demonstrated 
that 59 per cent of adults of all ages, but for the most 
part middle-aged, engaged in various industries, are 
not only physically defective, but physically impaired 
to the extent of needing medical service, 

The fundamental importance of health and life to 
civilization was recognized when the ten great prin- 
ciples on which our civilization is builded were laid 
down. You will recall that the first of these civil laws 
is the one protecting life, because life is more fun- 
damental than chastity, property, reputation, and a 
neighbor’s material comfort. “Thou shalt not kill,” 
the first and most fundamental civil law—only four 
short monosyllables—is all-embracing in its provisions 
for the public health. “Thou shalt not kill” forbids 
that a man shall kill another by some act of com- 
mission, as with a gun or a knife. It also means that 
one person shall not kill another by some act of omis- 
sion, carelessness or indifferen-> to another’s hazards. 
It forbids taking a life suddenly by some act of com- 
mission or omission, but there is no proviso limiting 
its provisions to the violent or sudden taking of life. 
It applies with equal force to the taking of life by some 
slowly devitalizing process or unhygienic environment 
during a period of ten, twenty, or thirty years. It 
forbids the taking of life by an individual. It forbids 
the taking of life by a citizen through civic indiffer- 
ence to the common welfare. It covers the whole field 
of human conversation. Forbidding the taking of life 
by commission or omission, violently and suddenly, or 
over a period of years, by individual act or by civic 
carelessness, it covers all, from the relatively few mur- 
ders committed in this country annually to the need- 
less sacrifice of not less than 500,000 by civic indiffer- 
ence and carelessness. As in the beginning, so now, 
and throughout all time, the first business of govern- 
ment will be the protection of human health and life, 
and the government that discharges this, its first duty, 
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will guarantee its own greatness and permanency 
through the development of a vigorous, efficient and 
happy citizenship. 

At the afternoon session, Chairman Mc- 
Clench named as the committee on resolutions 
the following: Messrs. Cochran of California, 
Rittenhouse of New York, Howland of Vermont, 
Stadden of Illinois, Rhodes of New Jersey, Cox 
of Ontario, Key of Tennessee, and Woolen of 
Indianapolis. Mr. Dunham was appointed sec- 
retary of the committee. 


GEN. TRIPP’S ADDRESS 


General Guy Eastman Tripp, chairman of the 
board of directors, Westinghouse Electric and 
Manufacturing Co., read a paper entitled, ‘Are 
Street Railways a Real Public Utility?” in 
which some remarkable statistics were adduced. 
Twenty-six American life insurance companies, 
he said, with assets of $5,262,818,894, equal to 
over 78 per cent of the assets of all American 
life insurance companies, have invested in pub- 
lic service securities $237,346,223, of which $116,- 
592,670 represents street and interurban rail- 
road investments. Assuming that the remain- 
ing 22 per cent of the assets of the companies 
carries the same proportion of investment, then 
the amount of policyholders’ money invested’ 
in street and interurban securities is $160,000,- 
00. Gen. Tripp continued: 

With respect to the judgment made in making this 
investment the facts are all favorable. From the be- 
ginning to the present time street railroads have had 
all the fundamentals of a sound investment. They 
furnish now, and always have furnished, an indispen- 
sable service to our urban population, and if they have 
made for the wealth, comfort and culture of the coun- 
try, then an investment in street railway transporta- 
tion is in one of the cornerstones of the structure; 
and, if the investment is in danger, it is not because 
of poor financial judgment. 

When Z say that the electric railways are indispen- 
sable, I have intimated that, such being the case, the 
investment in them should be regarded as one entitled 
to all the protection which the law gives to all prop- 
erty; but the question is nevertheless still open for 
the discussion of its relations to the public in all its 
phases, which furnishes a field for the exploitation of 
fanciful social theories and tainted politics, all of 
which cannot fail to react upon values. 

There is evidence that the people themselves are 
taking an active interest in the situation. Numerous 
investigations are being conducted throughout the 
country by civic and business organizations. Very 
many constructive suggestions are being made. The 
day is dawning when the unscrupulous politician can 
no longer expect to ride into office on the back of a 
calamity which he himself has assisted in creating. I 
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think it is a particularly hopeful portent that your 
Association should be sufficiently interested in this 
question to invite me to address you, because it is 
for men like you that the information and knowledge 
of the facts must sift down to that part of the com- 
munity which has less opportunity of informing itself. 


JUDGE DAY’S ADDRESS 

William A. Day, president, Equitable Life As- 
surance Society, spoke on the significance of 
the increasing volume of life insurance. ‘‘The 
war,’’ said Mr. Day, ‘‘thrust upon us an un- 
natural and unbalanced prosperity and has left 
us a legacy of inflation, speculation and exces- 
sive improvidence. A large volume of easy 
money has found its way into the National 
Treasury, and in the pockets of many people 
to whom a substantial*cash surplus was a new 
and tempting possession. There has followed, 
among those of improvident and self-indulgent 
tendencies, a passion for expenditure in the 
pursuit of pleasure and costly non-essentials 
which, undoubtedly, has no parallel in history. 
How has life insurance responded in these 
wasteful days of 1919 to the urge for renewed 
vigor in spreading the gospel of thrift?’ Mr. 
Day’s answer to the problem thus lucidly set 
forth was as follows: 

In round millions, the volume of new insurance 
which life insurance companies have induced the peo- 
ple to take during the year 1919 promises to reach 
the enormous total of $7,712,000,000. This is $3,010,- 
000,000, or sixty-four per cent more than was written 
last year. It is nearly $4,613,000,000 more than was 
written in the year 1914, or 149 per cent. When did 
any institution in the public service ever receive such 
a significant vote of confidence as the public has given 
life insurance companies in this stupendous volume of 
new insurance? In amount it exceeds all the insur- 
ance outstanding in all the companies twenty years ago, 
and it equals over one-fourth of the entire insurance 
in force in all companies at the beginning of the pres- 
ent year. 

The gain in the popularity of insuring employees, 
through the employer, on the group plan is indicated by 
an increase of over 100 per cent in this new business 
over last year. It is estimated that the dependents of 
over one million workingmen are now protected with 
life insurance without cost to themselves as a result of 
the recent adoption of this progressive idea. 

The growth of public appreciation of life insurance 
and the increase in the volume issued in recent years 
has been so far beyond the anticipation of insurance 
men that the lawmakers, who fifteen years ago limited 
the volume of business we could do annually, may well 
be pardoned for misjudging the future. Subsequent 
legislatures have seen the wisdom of permitting the 
public to have more insurance by extending the limita- 
tion. It is especially gratifying to know that upon the 
wise suggestion of Jesse S. Phillips, State Superin- 
tendent of Insurance, the public privilege of taking 
insurance in companies doing business in New York 
State was again extended by the legislature this year. 
But for this prudent action the great field organizations 
of many companies would at this moment be idle; in 
fact, the increase in new insurance was so rapid that 
some of them would have been obliged to stop doing 
business in the early fall months. 

Whether or not the present rate of increase con- 
tinues, one thing wwe know—the public wants the 
insurance. Therefore the volume issued is bound 
to increase; if not next year it will later. It is our 
duty to help it increase until every insurable person in 
the United States is protected, and the law should 
aid us in doing so. 

To some insurance officers, especially those repre- 
senting the younger companies, the prospects of an 
increase over the present enormous volume of new 
business does not appear as an unmixed blessing. Their 
minds are apt to turn to the temporary adverse in- 
fluence such an increase will exercise upon the con- 
tingency reserve or free surplus under the net pre- 
mium reserve system. The logical answer is—adjust 
the reserve laws to meet the new situation. Our laws 
should operate to help us safely to insure as many 
people as possible and not to keep us away from them. 
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This they can do without disturbing the present ex- 
pense limitations or the present rigid State supervision 
which, notwithstanding its imperfections, has con- 
tributed immeasurably to the safety, the stability, and 
the popularity of American life insurance. 

Back of this extraordinary demonstration of public 
appreciation of life insurance given this year lie many 
decades of hard work on the part of life insurance 
agents in educating the breadwinners of our country 
to the nature, purpose and need of life insurance 
protection. 

This permanent educational campaign was greatly 
accelerated by the adoption of the Governmental life 
insurance plan for our soldiers and sailors, and by the 
publicity which was given to it. 

A knowledge of life insurance is not enough; the 
average man, as we know, must be stimulated to want 
it. This stimulation came in wholesale form as a result 
of the heavy loss of life from the war and the in- 
fluenza pandemic. There was scarcely a home in the 
land that did not mourn the loss either of a relative 
or a friend. These twin calamities suddenly brought 
our people face to face with some of the destiny- 
shaping uncertainties and realities of life, which many 
had been overlooking. Coincident with this effective 
stimulus came an abundance of ready cash, as a result 
of war prosperity. 

This undoubtedly is the combination of circum- 
stancs which history will record as the immediate 
cause, under the efficient pressure of the field forces, 
of the marvelous impetus given the life insurance busi- 
ness this year. But underlying all this is the funda- 
mental reason—public confidence, without which our 
public usefulness would be impossible. 

As a result of the labor shortage and other war 
conditions, our products have been consumed faster 
than we could produce them. Stocks on hand were 
reduced or exhausted. The high prices which inev- 
itably followed but served to whet the appetite of the 
spendthrift. He protests as vigorously as the provi- 
dent man against the high cost of the necessities of 
life, but he eagerly pays high prices for luxuries and 
other non-essentials, and for early service he is very 
often willing to pay a premium above the market price. 

Our wasteful spending is not coming alone from 
current earnings. Many who, under ordinary circum- 
stances would not think of indulging in extravagance, 
are joining in this craze to spend. Signs that such peo- 
ple are dipping into their savings are not lacking. An 
evidence of this is found, too, in the extraordinary 
number of people who are reported to be redeeming 
their War Savings Stamps, and by the many who have 
sold their Liberty Bonds. 

A recent published report (of a committee of the 
American Legion) stated that our veterans of the 
World: War had lapsed eighty-seven per cent of their 
Government life insurance. While this unfortunate 
occurrence is, to an extent, due to neglect, or to the 
fact that the men were short of funds, yet it is ob- 
viously true that a large number who were financially 
able to continue lapsed their Government insurance 
because the lure of the times had weakened their “will 
to save.” 

With so many people in this spendthrift mood, so 
many outbidding each other for some of the necessities 
ana most of the luxuries of life, any material reduction 
in the high cost of living seems a remote possibility. 

Our battle with improvidence, at least for the imme- 
diate future, must be planned with due regard for all 
these extraordinary conditions. With so many people 
abandoning the saving habit and spending what they 
have for pleasure and luxury, with production far be- 
hind the heavily increasing demand, with a labor 
shortage and no sign of alleviating it—with these and 
other factors still operating to maintain the high cost 
of living, the imperative need of the hour is an ex- 
traordinary effort to spread the gospel of thrift and 
Saving among the people. 

The institutions of life insurance and banking are in 
the business of encouraging thrift, and they are ac- 
complishing much in this direction at this time. I 
believe that they could and should do much more in 
carrying general thrift education into the homes of 
the land, 

A Period of inflation, of speculation and of high 
Prices followed our great Civil War. The extraordinary 
demand for labor had increased wages abnormally. A 
frenzy of extravagance seized people in all walks of 
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life. Nearly everyone seemed willing to spend and 
but a few were willing to save their surplus earnings. 
Our people were finally brought to their senses by the 
great panic of 1873, which resulted in immense losses, 
the prostration of business, and an enormous army of 
unemployed people, all of which finally led to the great 
railroad strike and the acts of pillage and destruction 
of 1877. If the danger of repeating this experience 
is to be avoided every individual and every organiza- 
tion of individuals must assist in bringing our people 
back to the practice of rational economy—that is, 
sensible thrift as distinguished from that of the penuri- 
ous, miserly sort, 

The constantly expanding field of public service and 
the steady and significant gain in public confidence and 
good will have given the institution of life insurance 
an exalted and honored place in our national life. To 
successfully hold this position it must show an active 
and intelligent concern in public problems affecting 
the popular interests over which it stands guard. One 
of these is extravagance, Governmental and individual, 
one causing needless taxes and the other needless 
poverty. Will it not profit us to regard the pleasing 
and impressive message life insurance has received 
from the public this year as a call to expand and in- 
tensify our efforts to aid and to lead in the battle with 
improvidence and waste? 


HOWARD ELLIOTT’S ADDRESS 

Howard Elliott, president, The Northern Pa- 
cific Railway Company, speaking on the na- 
tional necessity of an efficient transportation 
machine, took the ground that the country can- 
not have an efficient transportation machine, 
nor can the investment in railroad securities 
by the life insurance companies be protected 
unless the railroads are given adequate rates, 
rates sufficient to maintain the railroads effi- 
ciently for the benefit of all the people. Mr. 
Ellott pointed out that such is not now the 
case, and called attention to the fact that the 
railroads must be prepared for the great and 
growing future of the country. Mr. Elliott, con- 
tinuing, said: 


The public seem to have settled in their own minds 
that they prefer to have the transportation furnished 
by the owners rather than under Governmental con- 
trol or Government ownership. Most of the bills in- 
troduced into Congress reflect this sentiment with 
vatying degrees of Governmental regulation and pro- 
tection. 

Those interested in life insurance, both the insurers 
and the insured, are vitally interested in the proper 
answer of the question. 

Figures furnished show that in 1918 there were 53,- 
923,734 life insurance policies in force with the legal 
reserve companies. Among the assets securing these 
policies are nearly $2,000,000,000 of railway securities, 
and a failure to protect those securities affects directly 
the holders of these policies and the beneficiaries 
thereof. In addition, these policyholders, in common 
with the balance of the 105,000,000 people in the 
country, need continuous development of the trans- 
portation machine for the purpose of increasing the 
food and fuel supply and the production of those arti- 
cles that are necessary for clothing, shelter and our 
modern American life. If this is not done, the stand- 
ard of living must decline and the cost of living, in- 
stead of being reduced, will be increased. This gen- 
eral development will be checked if the transportation 
machine of the country is not sufficient and adequate. 
Even to-day, in the months of heaviest business, that 
great machine is doing about all it can and there is a 
very small margin of safety. 

The total value of the great transportation machine 
in 1918 was about $19,000,000,000, or nearly $79,000 
per mile of road. The capital in the hands of the pub- 
lic representing this great machine at the end of 1917 
was about $16,500,000,000. 

The stock outstanding in the hands of the public at 
the end of 1917 was $9,045,000,000, held by 647,689 
stockholders, with an average holding of $13,966. No 
accurate figures as to the number of bondholders are 
available, but it is thought that there are about as many 
bondholders as stockholders, so that there are probably 
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1,250,000 owners of this great machine. The stocks 
and bonds of American railrozd companies are in the 
hands of the public—are owned by insurance compa- 
nies, savings banks, guardians, trustees, and by hun- 
dreds of thousands of individual investors, represent- 
ing every trade and calling. The once more or less 
prevalent idea that the railroads are owned ty a few 
great financiers is, of course, very erroneous. Every- 
body knows that the securities of our railroads are 
scattered all over the country as the prime investment 
of the people. The Bureau of Railway Economics in a 
recent statement announced that the ownership equi- 
ties of American railroads are really in the hands of 
mre than 50,000,000 people. 

Such an organization as you gentlemen represent 
reaches, I may say, the very heart of public opinion. 
You are in close touch with the high and humble of 
the land, you are familiar with the workings of every 
industrial enterprise in the country from its human 
standpoint—in fact, you are familiarly in touch with 
the bone and sinew of this land. More than all, you, 
as the trustees and guardians of the millions of rail- 
road securities which you hold as a guarantee that 
your policies will be met, are fully alive to the abso 
sute necessity that the railroads of our country must 
be maintained and nourished for the benefit of all the 
peopie. The people cannot survive without the rail- 
roads and our railroads cannot survive without our 
people. They go hand in hand either for good or il. 
With your complete knowledge of our people, with 
your avenues of information, with your channels for 
the dissemination of the truth, you are perfectly aware 
that the power of public opinion is omnipotent. This 
public opinion should be directed toward a complete 
knowledge of railroad conditions, their effect upon the 
securities you hold as against the millions on millions 
of policies you have issued for the protection of the 
family; and all should understand that our railroads 
cannot serve the people, cannot serve the country with- 
out adequate rates, and it is quite apparent that our 
rates at the present time are not adequate; are not 
sufficient to maintain the railroads on that highly effi- 
cient plane which our people demand. There can be 
no higher function at the present moment, let me add, 
than for the great life insurance companies of our 
country to make it plain to all the people that our rail- 
roads must not be crippled, but on the contrary they 
must be kept abreast of the times and be prepared to 
serve the great and growing future of the country. 

America is the greatest nation on the face of the 
earth, and our railroads, second only to agriculture as 
our greatest industry, have helped very largely to make 
it so. Our leaders of industries, our bankers, business 
men, manufacturers and our farmers and workmen 
have contributed their mighty share in giving America 
this place in the world. Let us keep it there. 

On Thursday evening Lieut.-Colonel E. K. 
Coulter showed and described some moving 
pictures which had been taken under his direc- 
tion in France. Their purpose was to assist 
in education at officers’ training camps, and 
they realistically portrayed conditions in 
France of a character and in a manner which 
could not have failed to be helpful in educat- 
ing officers for their work overseas. 


SENATOR POMERENE’S ADDRESS 

Friday morning’s session opened with a witty, 
but sincere, introductory tribute by Judge 
Hedges of the first formal speaker of the day, 
Atlee Pomerene, United States Senator from 
Ohio. Mr. Pomerene’s address was received 
attentively, there being frequent bursts of ap- 
plause during the course of his remarks upon 
“strikes and Government,” from which extracts 
are here given: 

According to the reports of the Interstate Com- 
merce Commission on December 21, 1917, there were 
627,930 stockholders, individual and institutional. The 
railroads were capitalized at.approximately 20 billions 
of dollars. Their valuation is estimated to be between 
17 and 20 billions. 

The National Association of Owners of Railroad 
Securities is my authority for the statement that there 
are probably some 7,500,000 institutional and indi- 
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vidual holders of American railroad bonds. Abott 86 
per cent of these railroad bonds are owned by the life 
and fire insurance companies and mutual savings 
banks of the country to protect the funds of their 
policyholders and depositors. 

I am informed that 30 million people own 46 mllion 
life insurance policies now outstanding, and that one- 
fourth of the securities for the payment of these pol- 
icies is invested in railroad securities. Some 649 mil- 
lions ef these securities are held by fire and marine 
insurance, casualty and surety companies, 350 millions 
are owned by benevolent associations, charitable in- 
stitutions, colleges and schools. Trust companies and 
State national banks own 685 millions. 

It must follow, therefore, that anything which seri- 
ously affects the operations of these railroads will have 
a corresponding effect upon all the financial and in- 
surance institutions of the country, and every widow 
or orphan or other individual who may be a holder or 
a beneficiary of these securities. 

These apprehensions are not mere figments of the 
imagination. At different times nation-wide strikes 
have been threatened. Within a few days a strike was 
called by certain branches of the railroad employees at 
St. Louis. Threats of nation-wide strikes have been 
made by leaders in the councils of the brotherhoods. 
Even Congress has been told that there would be 
revolution if their demands were not granted. 

Shall the Congress of the United States, whose duty 
it is to legislate for 110 millions of people, get down 
on their knees in the face of threats of this kind and 
say, “We are powerless to act!” We will not do it if 
we are men. 

I believe in collective bargaining. But I would add 
a corollary: Collective bargaining does not mean col- 
lective dictation—whether by capital or by labor. The 
public alone can dictate. No indvidual or class has a 
right to dictate to the public. The Government at 
Washington lives, and it says to all elements of, so- 
ciety, “You shall be free to work out your own salva- 
tion so long, and so long only, as you do not unduly 
interfere with the rights and privileges of your fel- 
lowmen.” 


There must be no supermen and no superclass in 


America. All must be equal before the law. All must 
do unto others as they would be done by. 


Frederick H. Ecker, vice-president of the 
Metropolitan Life of New York, dealt with the 
subject of ‘““‘The Problem of Housing the Ameri- 
can People,’’ upon which he is thoroughly com- 
petent to speak. His talk was most interest- 
ing, and shed light upon phases of the problem 
which are not considered by many people. 

Then came an address by Joseph G. Brown, 
of Montpelier, Vt., president of the National 
Convention of Insurance Commissioners, his 
topic being ‘‘Departmental Attitude Toward 
Readjustment Problems.’ He dealt largely 
with the question of State insurance, strongly 
advocating the advantages of the conduct of the 
business by private companies. 

An interesting resumé of the powers and ac- 
tivities of the Federal Trade Commission, espe- 
cially in the direction of curingy wildcat con- 
cerns, was presented by Hon. Huston Thompson, 
of Washington, D. C., a member of that com- 
mission. 

The afternoon session began with an address 
by Hon. Edward D. Duffield, vice-president 
and associate counsel of the Prudential Insur- 
ance Company of Newark, upon ‘‘Life Insurance 
as an Underwriter of Americanism.’’ Mr. Duf- 
field’s talk was patriotic, and urged upon life 
insurance companies their best efforts for the 
Americanization of Americans. 


E. D. DUFFIELD’S ADDRESS 
That reconstruction is synonymous with change is 
lightly assumed, and -the only debate is as to the 
method. Views formerly considered a subject of rid- 
icule are now acclaimed as inspiration, and respectful, 
if momentarily consideration is given to them. Their 
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advocates are heralded as leaders of thought, and they 
obtain a temporary following. Those who during the 
war were silenced, who then dared not advance a sug- 
gestion against the American Government and _ its 
ideals, in fear not so much of the majesty of the law 
as the vengeance of the people, have now cast modera- 
tion to the winds and openly advocate the overthrow 
of our Government, the abolition of all property rights, 
the destruction of family ties and the annihilation of 
modern civilization. 

To measure the extent of this improvement by its 
vociferousness is, however, a fallacy. America has not 
gone crazy. There are still those who recognize that 
while change is a natural process, development must be 
along sane and tried lines; that it is not essential to 
progress that we should cast aside tested principles and 
substitute therefor untried theories; that reconstruc- 
tion does not necessarily predicate destruction, and 
that restoration may well be our most pressing need. 
The unfortunate feature is that with a world fed upon 
excitement it is difficult to secure a hearing for a plain 
statement of plain facts. An old story does not readily 
secure an audience or support, and yet it is an old 
simple story that must be told, and old doctrines that 
must be adhered to if the problem is to be solved. 
Have we not trifled with disloyalty long enough? In 
other words, if America and American ideals of gov- 
ernment are to continue must not those who believe 
in them assert themselves more strenuously than they 
have done heretofore? 

The seemingly irreconcilable conflict between cap- 
ital and labor would be near to permanent adjustment 
if both classes could be brought to a realization that 
their first duty is not to themselves, but to their coun- 
try. You cannot imagine a strike paralyzing the in- 
dustries of the country and bringing thousands to suf- 
fering and want, if those responsible therefor gave 
careful consideration to their primary duty of pro- 
moting their country’s welfare. You cannot imagine 
a lockout, with its trail of lasting bitterness and injury, 
if those who caused it had in view the general welfare. 

What role shall life insurance play in this cam- 
paign for Americanism? If it measures up to its oppor- 
tunities, it will underwrite its success. On it rests a 
peculiar obligation by reason of the character of the 
business. It has a peculiar opportunity for success by 
reason of the facilities at its command. The character 
of the business impels action by it not only because its 
future depends so largely upon the maintenance of 
sound Governmental doctrines, not only because its 
present security is dependent upon overthrowing the 
effort of the agitators to tear down, but because the 
underlying principles of life insurance and the under- 
lying principles of Americanism are identical. The 
underlying theory of Americanism, as I have tried to 
indicate, is the unselfish recognition by each of the 
claims of others. Life insurance from its inception 
has been based upon a recognition of this principle. 
No policy of life insurance was ever sold except the 
purchaser consciously or unconsciously adopted this 
principle and put it into action. Its inception was 
caused by the willingness of many to join together in 
a common effort for the common good. The unselfish 
denial of one’s self to give protection to others de- 
pendent upon him is basic in both. If this principle 
is to be swept aside in Governmental affairs, how can 
it be expected to continue in the life of a people? 
Of what use is it to preach self-denial if the object for 
which the self-denial is to be practiced shall receive 
no benefit therefrom? What is the use of advocating 
thrift if private property is to be obliterated? 

Louis Breiling, treasurer of the Union Central 
Life, of Cincinnati, O., delivered an instruc- 
tive paper upon the topic, ‘‘Policyholders’ Con- 
tribution to Agricultural Readjustment,” 

John M. Holcombe, president of the Phoenix 
Mutual Life of Hartford, paid a high tribute to 
the memory of John R. Hegeman, late president 
of the Metropolitan Life of New York. 

Judge Alton B. Parker spoke feelingly con- 
cerning the excellent qualities possessed by 
John B. Lunger, late vice-president of the 
Equitable Life of New York. 

Judge Charles E. Hughes voiced his apprecia- 
tion of the great ability and probity of George 
E, Ide, who up to the time of his death was 
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president of the Home Life of New York. 

L. Goldman, president of the North American 
Life of Toronto, and who spoke on behalf of the 
Canadian Life Insurance Officers’ Association, 
spoke in a rather pessimistic vein, predicting 
trouble in 1921. Noticing the American and 
British flags side by side back of the platform, 
he said that if these two flags should stand 
together we should forever have justice, right- 
eousness and liberty. 

J. Stanley Edwards of Denver, president of 
the National Association of Life Underwriters, 
urged that greater publicity should be given to 
such addresses as had been delivered at the 
meeting of the Life Presidents, asserting that 
such propaganda would have a non-commercial, 
public interest appeal to the people at large. He 
also calculated that the public debt averages 
about $1200 per family, and suggested that in- 
surance might well be taken to provide against 
its maturity. 

E. E. Rittenhouse submitted the report of the 
committee on resolutions, and the Association 
adopted the resolutions presented. These were 
as follows: 


Whereas, abnormal economic conditions, induced 
by disturbance of finance, industry, transportation and 
normal production due to the war, still exists; and 

Whereas, such conditions are characterized by in- 
flation, speculation and indulgence in public and indi- 
vidual extravagance; and 

Whereas, normal conditions can be restored only 
through the conservation of resources, enhanced pro- 
duction and the rigid practice of economy: 

Resolved, that life insurance men throughout the 
nation should respond to the present imperative de- 
mand for high national service by giving, and by urg- 
ing upon policyholders to give, effective support. di- 
rectly or through appropriately constituted organiza- 
tions, to the promotion of the following objects: 

I. The rehabilitation of the railroads and establish- 
ment by law of rates adequate to provide for the pres- 
ent and future demands of our growing commerce and 
to stabilize the credit and securities of the roads; 

II. The adoption of a national budget system and 
the general curtailment of Government expenditures 
and consequent reduction in taxes; 

III. The exertion of special and vigorous efforts to 
encourage the saving habit and generally to inculcate 
the principles of thrift, 

aesolved, that the action of this Association at its 
eleventh and twelfth annual conventions relative to 
th Government insurance of soldiers and sailors is re- 
affirmed, and that all present and former service men 
are urged to retain their insurance therein. 

Resolved, that this Association felicitates the gen- 
tlemen who have ,appeared before this our Thirteenth 
Annual Convention upon the instructive and inspiring 
addresses which they have delivered upon topics of 
absorbing interest and of national importance, and 
hereby extend to each speaker, individually, its sincere 
thanks for the contribution which he has made to- 
wards the success of this meeting. Further resolved, 
that the stenographic reports of these addresses be 
transcribed and the same be printed in full in the 
prcceedings of this Thirteenth Annual Convention of 


. the Association. 


After a vote of thanks to the chairman, 
moved by Judge Day, the meeting adjourned. 


Boston Life Men Meet 


An unusually well attended meeting of the 
Boston Life Underwriters Association was pre- 
sided over by Charles C. Gilman, chairman of 
the new luncheon committee, when the Decem- 
ber luncheon was held in the city club last 
Thursday. Five short talks were given by 
members of the association who have written 
more than 100 policy applications this year. 
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SIDE .LIGHTS AND COMMENT 





Personalities and Their Sayings in Odd Moments 


—_ 


MUMBLINGS AND GRUMBLINGS 





Gossip Picked Up Here and There at the Hotel Astor 


Important as is the business programme of 
such a convention as that of the Association of 
Life Insurance Presidents, held at the Hotel 
Astor, New York, last week, is the personal 
visiting among individual delegates and guests 
in and about the corridors outside the conven- 
tion hall. Between sessions of the business 
meeting there are many delightful and profit- 
able conferences of an intimate nature, such 
as could hardly have been conceived of be- 
tween the representative executives of compet- 
ing institutions a generation ago. These range 
from the exchange of jocular stories of pleas 
from agents to impress the medical department 
with the high-class risk of Mr. X——, who has 
only two slight impairments—locomotorataxia, 
and a small spot on his left lung—to serious 
discussions on home office and legal problems 
of grave importance. Frequently one takes 
home from a meeting of this kind some entirely 
new angle of inside management, which, when 
adopted, proves of great economy in labor, time 
and memory. One manager frequently tells 
another how successful has been the installation 
of a certain office appliance by which it is pos- 
sible to tabulate necessary policy records with 
great speed and accuracy, or some similar econ- 
omy, the practical result of which is that the 
entire business of insurance gains by the 
further application of such improvements. 
Perhaps, after all, the greatest benefit is the 
extension of the human relation between men 
engaged in a life’s work the object of which 
the same for all. 
* * * * 
Through the aural mists of the general 
chatter in the lobby of the hotel following the 
first session, many comments of approbation 
of the remarks made by President Nicholas 
Murray Butler of Columbia University were 
heard. Yhe address of Dr. Butler was thor- 
oughly digested, and apparently awakened 
Within the spirits of those who had the good 
fortune to hear it a strong desire to set in 
Motion the ideas presented, to the end that the 
World’s peace might be the more permanently 
established, and unrest replaced by content- 
Ment both in America and outside, 
* * * * * 
The presence of Charles F. Nesbit, of Wash- 
ington, D. C., formerly president of the Masonic 
Mutual Life of Washington, later Superintend- 
‘nt of Insurance in the District of Columbia, 
and still later Commissioner of the War Risk 
Insurance Bureau of the United States, nat- 
wally aroused some discussion concerning the 
Soldiers’ and Sailors’ Insurance Act. 
Mr. Nesbit, it will be recalled, at a meeting 
of insurance executives in the Hotel Astor in 
the spring of 1917, raised some very interesting 
Westions as to the possibility of extending in- 
Strance benefits to’men entering the military 
= Naval service of the country. He con- 
‘tlved the idea of forming a syndicate among 
be Private companies to handle all the mili- 
“Ty and naval risks without medical examina- 
an the premiums to be paid by the Govern- 


Rs Suggestion of Mr. Nesbit did not make 
ueh Progress, and was supplanted in Congress 


by the Soldiers’ and Sailors’ Insurance Act, 
which provided that such insurance be carried 
by the Government, in the War Risk Insurance 
Bureau, 

The bureau has nearly constantly been under 
severe criticism by various political factions. 
Of late many of the attacks on the bureau ap- 
pear to have little more foundation than that 
of political expediency. To be sure, there are 
shortcomings, quite to be expected in the estab- 
lishment of such a colossal enterprise in so 
short a time. It is hardly to be desired that 
so worthy a cause should be made a political 
football, but rather that serious thought be 
given to it in order that it might fulfill econom- 
ically and efficiently its obligations, both to the 
policyholders and their beneficiaries, and to 
the taxpayers. 

* * * a * 

Since leaving the War Risk Insurance Bureau, 
Mr. Nesbit has been engaged in special research 
work for the National Budget Committee, He 
expresses the firm opinion that the present 
Congress will enact some suitable measure 
which will place the Government’s financial 
programme On a more businesslike basis. Most 
of the work in connection with the Budget 
committee has been completed. It is under- 
stood that within the near future Mr. Nesbit 
will announce an important connection with 
a private enterprise. 

* * * * cd 

It is hardly possible to meet Winslow Rus- 
sell, vice-president of the Phoenix Mutual Life 
of Hartford, without thinking of some agency 
question. Mr, Russell has been, for some years 
past, experimenting in some novel plans of 
agency selection and supervision. The prac- 
tical results of these experiments have been 
such, says Mr. Russell, as to convince the 
management of his company of the desirability 
of discontinuing entirely, beginning January 1 
next, all part-time contracts, and to enter into 
no new agency arrangements except with those 
persons who will devote their whole time to 
insurance. The experience of the Phoenix Mu- 
tual Life has been that whole-time agents 
produce more permanent business at lower ex- 
pense than can possibly be done by part-timers, 
and at the same time the turnover in agency 
ranks is much lower, with individual agents 
earning larger incomes. 

* oo * * * 

Thomas W. Blackburn, secretary and counsel 
for the American Life Convention, was one of 
the familiar figures at the convention. Mr. 
Blackburn is always to be found, ready and 
willing, where the best interests of more 
than 100 companies represented in his organiza- 
tion demands his presence. 

* * co * * 

The Central States Life of St. Louis, Mo., 
was represented by its able and general vice- 
president and general manager, James A. 
McVoy. Mr. McVoy has taken an active part 


‘in the counsels of the American Life Conven- 


tion for some years past, and has also been 
one of the regulars at the annual meeting of 
the Association of Life Insurance Presidents at 
New York. Mr. McVoy is a man of energy, 
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and has exercised it in the building of a 
sound company. 
* * * * * 

T. F. Lawrence represented the Missouri 
State Life of St. Louis, Mo. Mr. Lawrence is 
a capable executive, and during the time he 
has been with the company it has made, a re- 
markable record in growth. This company 
attained insurance in force of $100,000,000 in 
a shorter period of time than any other com- 
pany in the history of life insurance. 

* oe * * OK 

H. G. Scott of Pittsburgh, Pa., is vice-presi- 
dent and general manager of Reliance Life In- 
surance Company. Mr. Scott is a stanch ad- 
vocate of accident policies, which provide the 
maximum of benefits with the minimum of frills 
and clauses of doubtful value. He believes in 
definite coverage under contracts so that claims 
which arise may be handled without the neces- 
sity for litigation to determine liability. His 
company enjoys an excellent reputation for 
fairness both among policyholders and agents. 

ok * * * * 

A. S. Burkart, of the Conservative Life of 
South Bend, Ind., is always a source of amuse- 
ment with his Hebrew impersonations. Mr. 
Burkart says that he enjoys receiving requests 
now and then from some of his industrial 
agents located in Gary, Ind., and other cities 
having a large foreign-language-speaking popu- 
lation, requesting that a personal letter be 
written to some Russian or Polish policyholder, 
who has shown a tendency to be delinquent in 
paying his premiums. Mr. Burkart dictates the 
desired letter in English to one of his sten- 
ographers, who in turn translates it into the 
language of the policyholder. In practically 
every such case the policyholder sticks. 

* * *s * * 

“If a man can write a better letter, preach 
a better sermon, or make a better mouse-trap 
than his neighbor the world will make a beaten 
path to his door, even though he lives in the 
wilderness,’ said Emerson. When one thinks 
of George T. Wight, secretary and general 
manager of the Association of Life Insurance 
Presidents, he cannot but think of Emerson’s 
words about ability. Mr. Wight was a good 
newspaperman, having’ displayed unusual 
ability while following the profession of jour- 
nalism in Buffalo. ‘He made the most of his 
opportunities and developed that breadth of 
vision, utilized his constructive imagination, 
his power to examine any situation without 
prejudice, so that he fitted himself for the place 
he now holds. Organization secretaries were 
aves rarae when the Association of Life Insur- 
ance Presidents was formed. The world has 
beaten its path to his door, remote from insur- 
ance, especially of the days when his services 
were sought, to be sure, even “in the wilder- 
ness,’’ yet Mr. Wight was found above all 
others. He is to be congratulated on the man- 
ner in which he manages the annual meetings 
of the important organization of which he is 
the representative, and the association is for- 
tunate in having him as secretary. Mr. Wight 
does everything in his line of work well. He 
is also quite capable in other activities out- 
side of pre-insurance business. For instance, 
he is a good gardener, and there is a little 
better that could be said of a man. 


—H. A. Binder, district manager of the Equitable 
Life of New York at Sacramento, has been appointed 
general agent for the Massachusetts Mutual Life in 
northern California. His personal business for the 
past three years has been over $2,000,000 
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NEW YORK SURVEYS 

The Changing Standard.—The attitude of 
the Insurance Commissioners in regard to a 
slackening of the rules which govern the in- 
surance companies in some respects, in order 
that they may compete in the foreign markets 
more on an even footing, is one of those kind 
of reforms, assuming that the action of the 
Commissioners is backed by the Legislature, 
that may have results unexpectedly far in their 
reach. If the foreign business for insurance 
is to be done by a small group of companies, 
and they receive special consideration, this may 
place them in a decided advantage in regard 
to the home market. However, the vote of 
the Commissioners is not only necessary in 
the matter; it will take legislation to do it. 


A New Theory.—That the losses are run- 
ning comparatively small in New York and 
vicinity is well known. The great oil fire in 
September brought a very heavy sprinklered 
loss, which serves to increase the general 
amount above last year, for the same period, 
but nevertheless the losses continue light. 
There is a theory that the small losses are run- 
ning low because of: the lack of new apart- 
ments to move into, and there may be some- 
thing in the theory. 

A Needless Fear.—The somewhat exten- 
sive movement in the canceling rewriting of 
policies in sprinklered risks appears to be due 
to the fact that there is a feeling that there may 
be some advances in rates, due to the rescis- 
sion of the ten per cent surcharge. That an- 
ticipation does not appear to be well founded, 
judging by the experiences that the companies 
are having at the present time. The enormous 
increase in business, owing to the increased 
values and the fact that the losses are holding 
at or below normal, fails to furnish a sound 
basis for an advance. Perhaps, therefore, 
somebody is unduly timid. 

The Fire Rate in Garages.—An interest- 
ing discussion on the Street during the week in 
regard to the rating of garages has developed 
the fact that, so far as the contents are con- 
cerned, but very little insurance is carried 
direct. The automobile to-day is controlled 
under the automobile cover, so to speak, and 
includes the fire and transportation hazard as 
a basis with extra things added for theft, col- 
lision, etc. It so happens, therefore, that the 
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rate cn the garage is not of any monent to 
those who are writing the insurance, because 
they are governed by their own rates and rules. 
The only effect the automobile occupancy has 
is to determine the rate on the building and 
other contents that may exist in connection 
therewith, so far as direct fire policies are 
concerned. It has now been found out also 
that while fire in the beginning was the thing 
the companies were afraid of writing, this 
form of insurance is now the very least of 
their concerns. The theft hazard is the one 
that is always present. 

The Norwich Union and Their War 
Memorial.—At the annual meeting of the 
Norwich Union Life office the interesting an- 
nouncement was made that as a memorial to 
those who had lost their lives in the war it 
had provided a well-equipped Health and Holi- 
day Club on the sea front of Great Yarmouth 
for the benefit of its staff and dependents. This 
is one of those forms of a memorial which 
seems to us makes a distinct appeal to every- 
body. 

Loss Adjustments and Increased Values. 
—When it develops, as it recently did, that the 
difference in price in a I9I5 engine is $10,300, 
the cost in 1915 being $6200, it takes a some- 
what skillful insurance man to keep pace with 
the increase in values, but it evidently is his 
job to do so, and this case only illustrated the 
matter. Recently the cost of rating different 
kinds of roofing was sought for an applicant. 
Three or four builders very kindly gave their 
figures, but stated they were not good for more 
than twenty-four hours, as prices changed so 
rapidly. 

No Wonder.—No one need be surprised 
or have the slightest wonderment at the suc- 
cess in floating new insurance corporations on 
the London market. At the close of business 
in October, 1919, the value of seventy-nine in- 
surance companies’ shares actively dealt in on 
the stock exchange showed a valuation of 174 
per cent compared with the pre-war prices. 

No Wonder the Clerk Wants His Salary 
Raised.—On the morning of the 4th of De- 
cember, 1919, the satisfactory information, in 
a way, was set forth to the residents of New 
York and vicinity that those engaged in the 
building trades, and which include some forty- 
one local unions, had agreed on a schedule of 
wages running from January I, 1920, and for 
that whole year. The workers are divided into 
thirty-one groups, and the average wage is 
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$7.64. It is needless to point out that any such 
cost of labor going into home building in New 
York city means a substantial permanent in- 
crease in rents, which must be reflected in 
larger wages, although the recipient of the 
larger wages may not have any more left when 
he is through with it, nor have any better home 
or apartment for living. There is, however, an 
important point to this which ought not to be 
overlooked, and that is that it means the per- 
manent increase in the cost of building con- 
struction, which, of course, must be reflected 
in larger-sized policies to cover a building of 
the same number of cubic feet as compared 
with five years ago. 

One Sprinkler Head and Water Damage. 
—A small fire in October, which caused the 
operation of one sprinkler head, ‘which was 
sufficient to extinguish the blaze, discharged 
4500 gallons of water and the water damage 
was considerable. What an ideal thing it would 
he if in some magic way a sprinkler head 
would always stop discharging water as soon 
as the fire was out! We may sometime reach 
that point. 

Companies and Their Brokerage Depart- 
ments.—A development of these depart- 
ments which originated in the East is not 
always the smooth, normal event that might 
he looked for. Established ostensibly for the 
purpose of taking care of the business which 
a broker controls in other territories, they fur- 
nish apparently an opportunity for the broker 
preparing his home forms, which contain many 
things not permissible in the location where 
the business is situated. The result thereof is 
that the agent receives the form and is told to 
write up the risk, and concludes at once that 
if a broker can get these forms passed an 
agent should be placed in an equally good posi- 
tion, and he promptly proceeds to change or 
emasculate his own forms. All of this does 
not make for that desired uniformity in the 
conduct of the business which has been so 
strenuously sought for by the eompanies. 


BOSTON AND VICINITY 

Company New to Massachusetts.—Thie 
Liberty Fire Insurance Company of St, Louis 
was admitted to Massachusetts last week, and 
will be represented by R. S. Hoffman & Co. 
as general agents in the State. 

New Exchange Member.—Frederick W. 
Harding, special agent of the Great American, 
was elected an active member of the New Eng- 
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land Insurance Exchange at its last meeting. 
The following were elected to the nominations 
committee of the Exchange: James Grover, 
George W. Comee, W. H. Boutell, F. B. Luce 
and F. A. Wetherbee. 

Victory Fire Agency.—John C. Paige & 
Co. will represent the Victory Fire Insurance 
Company, being organized in Philadelphia by 
interests allied to the Fire Association, which 
js represented now in Boston by the Paige 
office. 

That Insurance Building in Boston.—A 
canvass of the fire insurance agencies of Bos- 
ton was taken by a building committee of the 
Boston Board of Fire Underwriters last week, 
to discover just how Board members feel 
about joining in a proposition to erect one 
great building, somewhat after the pattern of 
the Chicago Exchange, to house all Boston fire 
insurance offices and organizations, including 
the Board and the Exchange. The committee 
received the result of the poll at a meeting on 
Friday, but President Charles H. J. Kimball 
would say nothing about the vote on the matter. 
The committee will go ahead with its work, 
however, and will report at the next meeting 
of the Board. It is understood that the gen- 
eral plan of an insurance exchange was favor- 
ably received, the acute housing problem many 
firms are facing or see ahead of them in a few 
years having united fire underwriters on the 
desirability of securing permanent and more 
commodious quarters in the very near future. 
Sites for a building have been urged upon the 
committee by real estate firms, no one of which 
has as yet been considered. One suggestion, 
namely, that the insurance building be located 
in Park Square, more than a mile from the 
Present insurance and banking district, has 
aroused intense interest, and not a little con- 
troversy has already started over the proposi- 
tion. Many underwriters have said they felt 
it impractical to move so far from the present 
location of the bulk of their business. Few go 
so far as to say they would not move into the 
new building were it situated at Park Square, 
but the conservative firms see no reason for 
Moving far from the present insurance center. 
India street or Broad street, a block or two 
toward the waterfront from Kilby street, are 
generally spoken of as desirable sites for the 
exchange. The building committee comprises 
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President Kimball, William Gilmour, William 


H. Rogers, George T. Vedeler, Thomas H. 


Ratigan, James H. Carney and G. O. Russell. 


CHICAGO AND THE WEST 


Insurance Examiners’ Meeting.—The As- 
sociation of Fire Insurance Examiners met at 
6 P. M. last Thursday. C. M. Cartwright, 
managing editor of the National Underwriter, 
spoke on newspaper work. 


Underwriters Service Association Holds 
Annual Meeting.—At the annual meeting 
of the Underwriters Service Association, held 
last week in Chicago, the following officers 
were re-elected: President, John C, Ingram; 
vice-president, George H. Batchelder; secre- 
tary and treasurer, L. J. Braddock. The new 
members of the executive committee are W. D. 
Chapman and P. W. Cadman. 





Engineering Bureau Moves.—The West- 
ern Engineering Bureau has removed its 
offices to 234 South La Salle street, Chicago. 


Local Office Moves.—Guy A. Richards & 
Co. have removed from the twenty-first floor 
of the Insurance Exchange, Chicago, to room 
1733 of the same building. 


Yeager & Co. Get New Agency.—L. E. 
Yeager & Co. have been appointed to be Cook 
county general agents for the Norwich Union 
Indemnity Company of New York for all casu- 
alty lines. 


Institute Classes Postponed.—Due to the 
coal situation the regular class meetings in 
connection with the Insurance Institute work 
in Chicago have been postponed until further 
notice. 


Old Colony Increases Capital 

The Old Colony Insurance Company of Boston 
has recently increased its capital by the sale of 
4000 additional shares, at $200 per share, giving 
the company a capital of $1,000,000, and a sur- 
plus based on figures of July 1, of $1,151,000, with 
total assets of about $3,563,000. A considerable 
portion of the additional $800,000 has already 
been invested in United States securities. 


—E. S. Martin, formerly with L. T. Hollister, Inc., 
insurance brokers, has been appointed manager of 
the new aircraft department of the Home. 
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COMMISSIONERS CONVENE 


Four Day Meeting in New York Pro- 
ductive of Progressive Steps 








NO DECISION ON FIRE PROFITS 





Change in Annual Statement Postponed One Year — 
Amortization Plan for Fire Companies Approved— 
Report on Union Central 


The National Convention of Insurance Com- 
missioners adjourned its three-day meeting 
held at the Hotel Astor, New York, on Decem- 
ber 4, after taking action on several important 
questions, and after giving lengthy considera- 
tion to many more. 

One of the first subjects to come before the 
convention on December 3 was the question 
as to whether the privilege of amortizing their 
securities should be extended to fire and cas- 
ualty companies, as well as the life companies 
and fraternals. Commissioner Burton Mans- 
field of Connecticut was sponsor for a majority 
resolution which favored the proposition, tak- 
ing the ground that the epidemic hazard for 
life companies was equal to the conflagration 
hazard for fire companies, and that the amorti- 
zation plan provided a sounder basis for valua- 
tion of securities. than the practice of rating 
them at the market value as of a fixed date. 
Superintendent Jesse S. Phillips of New York, 
one of four to sign the minority report, believed 
that to approve this innovation would be dan- 
gerous for the smaller fire companies, which 
should always have liquid assets. After con- 
siderable debate the majority resolution was 
adopted. In this connection, a subsidiary reso- 
lution was brought up to request the committee 
on laws and legislation to draw up a bill pro- 
viding uniform legislation for the use of amor- 
tized values for life companies in those thirty- 
seven States which as yet have not recognized 
the amortization principle in their statutes, to 
‘insure a permanent and stable method of bond 
valuation.”’ 

Col. Button then brought to the attention 
of the convention the fact that numerous cases 
are being cited where life companies are mak- 
ing deliberate and systematic raids on the 
agency staffs of other companies, and that con- 
ditions are lapsing back to the state of affairs 
which existed prior to the Armstrong investi- 
gation in New York. He offered a resolution 
that the convention endorse the chart of ethics 
adopted by the National Association of Life 
Underwriters in September, declaring that as 
an ethical standard it was worthy of commenda- 
tion from any source. The general sentiment 
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was for taking forcible means to condemn im- 
proper practices among fire and casualty agents 
as well as life agents, but several members 
expressed a disinclination toward endorsing 
the formal code of another organization. The 
matter was finally referred to Commissioners 
Young, Button and Donahue. 

The secretary read a letter from President 
Henry Evans of the Continental, which thanked 
the commissioners for their action on the Burl- 
ington rule and special deposit laws, and re- 
quested them to consider anew the feasibility 
of permitting the British system—fire compa- 
nies writing all lines except life—to be insti- 
tuted in this country. As this matter consti- 
tuted such a “radical departure,’ it was de- 
cided to postpone consideration until the spring 
session. 

At this juncture the convention adopted the 
standard automobile policy. 

The committee on valuation of securities re- 
ported that average values would be used for 
this year’s annual statement, the prices to be 
determined by taking the averages for 1918, 
adding the prices current on November 1, 1919, 
and dividing by two. The committee also rec- 
ommended that all American companies 
formerly doing business in Russia, the compa- 
nies having been declared by the Soviet Govern- 
ment to be the property of the Russian republic, 
and thereby forced into liquidation, should be 
permitted to eliminate the report on all Rus- 
sian business from their annual statements. 
The resolutions were adopted. 

Commissioner Burton Mansfield presented the 
following resolution for the committee on 
laws and legislation, which was confirmed: 

“The committee on laws and legislation, to 
which was referred the question of whether 
a subsidiary or an operating company is the 
proper plan for operating an insurance com- 
pany (see p. 16 Richmond, Executive Session, 
and p. 184 St, Paul), begs leave to report that 
they have considered the matter and recom- 
mend the passage of the following resolution, 

“Resolved: That the committee be dis- 
charged from further consideration of the mat- 
ter.”” 

Col. Young of North Carolina brought up 
the matter of uniform blanks for the appoint- 
men of agents, stating that as it was largely 
& matter of education he believed that a uni- 
versal blank would come into use shortly. A 
committee of five from the national associa- 
tion of insurance agents was to have conferred 
with a committee of three commissioners 
headed by Col. Button on the matter of stan- 
dard agency qualification laws on Wednesday, 
but the former committee did not appear. 

The first resolution at Thursday’s session 
was presented by Commissioner Fairchild of 
Colorado, chairman of the committee on assets, 
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and was approved. It provided that ‘‘the spe- 
cial reserve fund of insurance companies oper- 
ating under laws providing for the same shall 
be carried as a part of surplus to policyholders, 
such surplus being segregated into capital, 
special reserve fund, guaranty surplus fund 
and surplus, effective December 31, 1919,’”’ The 
resolution of December 4, 1918, disposing of 
the matter differently, was rescinded. 

On the recommendation of President Harry 
A. Smith, of the National of Hartford, the ex- 
ecutive committee instructed Thomas Tarbell 
to advise the fire companies that the order 
issued in November requiring the segregation 
of different classes of business in the annual 
statement for this year is remanded, not to 
become effective until 1921, for the report of 
the 1921 business. 

The sub-committee on mutual assessment 
societies was appointed as follows: Commis- 
sioner McSwain, South Carolina; Superintendent 
Tomlinson, Ohio; Superintendent Phillips, New 
York, Commissioner Savage of Iowa and Com- 
missioner Donaldson of Pennsylvania. 

The fire committee gave extended hearings 
to various company representatives on the sub- 
ject of ‘‘What constitutes a fair underwriting 
profit?’’ and although the matter was discussed 
from many angles, both acute and obtuse, no 
agreement could be reached. A sub-committee 
of the actuarial committee of the National 
Board of Fire Underwriters, composed of Wil- 
fred Kurth of the Home, J. E. Lopez of the 
Continental, and Sheldon Catlin, of the Insur- 
ance Company of North America, appeared be- 
fore the fire committee on Wednesday, report- 
ing that they had only been able to agree on 
the definition of a conflagration, which they 
gave as “a fire involving an insurance loss 
of $1,000,000, or more.’”’ When it came to the 
consideration of what is a fair “underwriting” 
profit, a wide divergence of opinion was ex- 
pressed. Some of the commissioners were in- 
clined to believe that the question should be 
‘“‘What constitutes a fair business profit?’ tak- 
ing into account the banking or investment 
profits of the business as well as the profits 
from premium income. The fact was 
emphasized that what would comprise a fair 
return for a small company will bring abnor- 
mally large profit to the large companies. 
Sheldon Catlin maintained that the old com- 
panies established for upwards of seventy-five 
years, which had experienced all the early 
trials and buffets of the business, were entitled 
to a profit commensurate with that made by 
banks and trust companies. The discussion, 
which was of a rambling nature, was cut short 
after two hours, both committees realizing that 
they were not on the road to any decision, and 
the matter will lay over until the spring session, 

The result of the lengthy consideration of 


Thursday 


the operations of the Union Central Life. was 
the adoption of the report of S. H. and Lee J. 
Wolfe, who conducted the examination of the 
company for the departments of New York, 
Connecticut, Massachusetts, Minnesota, North 
Carolina, Oklahoma and Virginia. The sum- 
marizing paragraphs containing the recom- 
mendation to be followed are: 

The company has paid substantial and equitable 
dividends to its policyholders and has shown com- 
mendable promptness in the settlement of its policy 
claims. Its books and records have been adequately 
kept, but your examiners desire to summarize certain 
facts, the details of which have been pointed out in 
the body of this report, which, in their opinion, should 
be remedied: 

1. The practice of using the investment machinery 
of the company for the purposes of making invest 
ments for the officers, members of their families or 
other individuals or corporations should be discon 
tinued. 

2. The payment of a salary and commission to a 
director of the company for company investments 
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made through him is a practice which is in violation 
of the statutes of at least one of the States par- 
ticipating in the examination, and is to be con- 
demned. 

3. The present method of accepting commercial 
paper for premiums should be entirely changed, in 
order that insurance may not be furnished to one 
policyholder for less cash than the same protection 
is turnished to another. Whether or not this is a 
technical discrimination is submitted to the depart- 
ments for opinion, but it is apparent to your exam- 
iners that an actual discrimination between policy- 
holders does occur. 

The executive committee decided to hold the 
next annual meeting at Los Angeles, although 
Salt Lake City was the choice at first. The 
spring meeting, if convened, will be held in 
Chicago. 


N. T. Nugent Succeeds H. Hinchman 

N. T. Nugent, for the past three years an 
investigator in the arson department of the 
National Board, has been appointed to succeed 
Heverton Hinchman as manager of the loss 
information service department. Mr. Nugent 
was formerly connected with the office of the 
Pennsylvania State Fire Marshal, and is well 
qualified for the position to which he has been 
promoted. Mr. Hinchman joined the General 
Adjustment Company on December 1. 


H. H. Sharpe is special agent for the Firemens 
Fund in Kentucky and Tennessee, having resigned 
as special agent for the Continental in Ohio. 
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WESTERN ALLIANCE WILL 
ENTER UNITED STATES 


To Be Managed Here by C. P. Stewart and 
Company of New York 


The Western Alliance Reinsurance Company, 
Ltd., recently incorporated in London, Eng., 
with a capital of £1,000,000, has issued £600,- 
000 of its stock, which was over-subscribed ten 
times. The shares were issued at a premium 
of ten per cent, which makes its position par- 
ticularly strong. Its directors are E. Colquhoun, 
chairman of the board of directors of the Con- 
solidated Assurance Company, Ltd.; J. Herbert 
E. Lane, director and general manager of the 
Consolidated Assurance Company, Ltd.; the 
Right Honorable Lord Ampthill, and J. C. Gould, 
M. P. Although Mr. Colquhoun and Mr. Lane 
are directors of the Consolidated Assurance 
Company, the Western Alliance will be man- 
aged quite independently. 

The Western Alliance will enter the United 
States with an initial deposit of $1,000,000, and 
will be under the management of C. P. Stewart 
and Company, Inc., of New York, who are also 
United States managers for the United British 
Insurance Company, Ltd., London. The West- 
ern Alliance, however, will be a reinsurance 
company, and will not undertake any direct 
business in the United States. 
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NATIONAL COUNCIL MEETS 


Votes to Incorporate Under Connecticut 
Laws as Insurance Federation of America 


“The Insurance Federation of America” is 
the name into which the National Council of 
Insurance Federation is being incorporated 
under the Connecticut laws this week, in ac- 
cordance with a resolution drawn up at a special 
meeting at the Hotel Astor, December 3. 

As adopted, article by article, the charter of 
the new corporation declares the purposes of 
the organization are to assist the public in 
matters relating to insurance, to help in the 
establishment of a better understanding be- 
tween the public and the insurance companies, 
and to take a firm stand against State insur- 
ance. 

President James H. Carney. appointed as in- 
corporators William BroSmith, Charles H. Hol- 
land, James W. Henry and W. G. Wilson. 

The meeting was attended by many prominent 
executives, including Louis F. Butler, presi- 
dent The Travelers; Morgan G. Bulkeley, presi- 
dent 4®tna Life; John T. Stone, president Mary- 
land Casualty: H. G. B. Alexander, president 
Continental Casualty; Isaac Miller Hamilton, 
president Federal Life; Edson S. Lott, presi- 
dent United States Casualty; Elmer H. Dearth. 
president General Casualty and Surety; W. G. 
Curtis, president National Casualty. 


North America to Increase Capital 

A meeting of the stockholders of the Insur- 
ance Company of North America will be held 
On February 6 to vote on a twenty-five per cent 
increase in capital proposed by the board of 
directors. According to the tentative plan the 
increase will be from $4,000,000 to $5,000,000, and 
will be effected by issuing 10,000 shares at 
$20 per share, giving stockholders the opper- 
tunity to subscribe up to twenty-five per cent 
of their present holdings. 


F. T. Baker Heads Actuarial Bureau 

A dispatch from Little Rock, Ark., states that 
the subscribing companies, members of the 
Arkansas Actuarial Bureau, have announced 
the appointment of F. T. Baker, of Austin, 
Tex., aS manager of the Arkansas Actuarial 
Bureau, succeeding J. H. Speed, resigned, effec- 
tive January 1. Mr. Baker has been with Texas 
Insurance Commission. 


First “‘Re’’ Bid too Low 

F. P. Garvan, the Alien Property Custodian, 
has rejected the bid of $610,000 made for the 
stock of the First Reinsurance Company of 
Hartford by Ferdinand Richter, the price being 
regarded as too low. Unless higher bids are 
secured, the company probably will be 
liquidated. 


Appointments and Changes 

C. M. Carter, formerly with the 7Etna, has as- 
sumed his duties as State agent for the Insurance 
Company of North America in Michigan, succeeding 
H. W. Crowell. 

W. W. Waddell has withdrawn as special agent for 
the National of Hartford in Iowa to enter the local 
agency business in Des Moines, and is succeeded by 
W. H. Harrison, who was special agent for the ZEtna 
in that State. 


—A competent managing underwriter, who is 
familiar with accounting, is desired by a new fire 
insurance reciprocal exchange in the Southwest, which 
advertises in another column, 


Fire Insurance 


THE INSURANCE YEAR 
BOOK FOR 1919-1920 


Forty-Seventh Annual Issue of This 
Valuable Compendium Just Published 








IN TWO MASSIVE VOLU MES 


Its Comprehensive Scope Embraces All Ramifi- 
cations of the Insurance Business 

The forty-seventh annual issue of The In- 
surance Year Book has been published by 
The Spectator Company. In its successive 
annual issues this work has expanded with the 
growth of the insurance business, new features 
having been constantly added to its mass of 
information as the conditions demanded. Its 
present development is the result of a series 
of evolutions similar to those through which 
the insurance business itself has passed. Like 
most of the companies, it has grown in size 
and importance, and from a small volume of 
100 pages or so it has become a two-volume 
book, containing together about 2700 pages. 
One volume is devoted to life, casualty, surety 
and miscellaneous insurance, the other to fire 
and marine insurance. Both volumes are rec- 
ognized as indispensable to every insurance 
man as works of reference. A condensed sum- 
mary of the contents of each volume is here- 
with presented. 


Tue Lire, CASUALTY AND MISCELLANEOUS 
VOLUME 

Over 1300 pages are devoted to the data re- 
lating to life, casualty and miscellaneous in- 
surance, all of which is carefully compiled 
from authoritative sources. This volume is 
divided into two sections, the first dealing 
with life insurance and the second with casu- 
alty, surety and miscellaneous insurance 
branches. The life section opens with the 
statutory requirements of the several States 
and Territories, giving a synopsis of the laws 
relating to the admission of life companies, as 
well as assessment organizations and fraternal 
orders. 

Canadian insurance interests are handled in 
a special department covering the entire range 
of the business in the Dominion for a period 
of ten years. 

The tremendous business transacted by the 
life insurance companies of the United States 
is analyzed from every point of view in a 
most elaborate series of tables, permitting 
comparisons of transactions from year to year. 
Among these tables may be mentioned the ag- 
gregates for each of the past fifty years; pay- 
ments to policyholders and accumulations for 
their benefit; the growth of industrial insur- 
ance; dividends paid to stockholders; also 
tables of percentages showing the rate of in- 
terest earned, expense rate and terminations 
by surrender and lapse for a period of twenty 
years. These tabulations are of great interest 
and instructive to all engaged in the life in- 
surance business. 

A valuable department of this volume of 
The Year Book is that given under the head- 
ing of Life Insurance History, and occupying 
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upwards of 125 pages. In that department are 
shown the figures of all existing level-pre- 
mium companies of the United States, num- 
bering nearly 250, year by year for the past 
twenty years, and covering the principal items 
of their annual statements. The Life Insur- 
ance Compendium comprises a section of about 
125 pages, and analyzes the statements of the 
life insurance companies for the past year-in a 
most comprehensive manner. No State De- 
partment covers all the companies of the 
United States, and The Insurance Year Book 
is the only publication that supplies full de- 
tails of the official annual reports of every 
company, from the smallest to the largest. 
The Department of Life Insurance by States 
covers the transactions of the individual com- 
panies in each State and Territory for the past 
year, and is a feature of great interest, show- 
ing, as it does, the distribution of life insur- 
ance throughout the country. Other important 
and valuable features of this volume are given 
under the headings of the gain and loss exhibit 
for 1918, retired companies, directors, life 
underwriters’ organizations and list of actu- 
aries, while the record of the year shows in 
handy form the numerous changes in compa- 
nies and company officials. A department cov- 
ering many pages is devoted to important par- 
ticulars relating to stipulated premium com- 
panies, assessment associations and fraternal 
orders, including also assessment, accident and 
sick benefit societies, the statistics covering 
two years. 

The aggregate figures of the United States 
companies embraced in this section follow: 

LEGAL RESERVE LIFE INSURANCE 
COMPANIES 

PREMIUM TECCIPTS ici cc o-6 od ss swe we wees $994,266,611 
WOtal OGRE. a5 so 5-9-5-5-s.p ere wise we ele 1,324,586,749 


Payments to policyholders ............ 710,201,684 
Potal GisvuTSeMeENts. .... 650.0 sie wie vse sec 998,859,877 





PREMARIOG) GOSSCES) 655 <i: 5.0.0. sipiein's So aise 6,529,620,899 
SSMU) WAIIGS: cb. csScs-5.c0o: srs, aso pale) wre aes 327,630,692 
New business (ordinary) ..........¢. 3,987,715,219 
New business (industrial) ............ 1,143,044,245 
Insurance in force (ordinary)......... 24,167,111,902 
Insurance in force (industrial)........ 5,703,198,032 
ASSESSMENT LIFE AND FRATERNAL ORDERS 
Assessments and annual dues.......... $140,371,909 
EADS AERRUIIRE sie. cy o:sa ear ave ws Sareea aie ase 155,878,098 
PAI. MOMCPMONGCES, 9:0 5650 ore: bre tesdace.te!s-0r8 118,620,904 
Total GIBDUFBEMERES: «4:0 2560 is0n8 oo e2 sas 270,058,940 


MUN OCS 5 9 351510 ae waar ol sianre: Siatslieus rai se 270,058,940 


DEW) DUBITIERS 55.5 0:0 oc0'ei0%e 010» ols xo ee eo 834,170,063 
Certificates in force (number)......... 8,021,387 
PRSUTANCE: 11 TORCE 5 os-0 seis scene ee eos! oes 8,838,578,765 


The section devoted to casualty, surety and 
miscellaneous insurance is very complete, 
everything relating to those branches being 
brought together. A most complete synopsis 
of the statutory requirements regarding the 
admission of companies to other States is pre- 
sented, while elaborate tables show the sta- 
tistics of the business by individual companies 
for the past ten years, also the business of 
each company in the several States and Ter- 
ritories during 1918, and the dividends paid to 
stockholders for twenty-five years. A valuable 
feature of this department is an extensive 
chapter on liability and workmen’s compensa- 
tion insurance, giving the history of its de- 
velopment, which fitly supplements the statis- 
tical exhibit and contains a large amount of 
useful information. This department also in- 
cludes a discussion of the past experience of 
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companies writing liability insurance in the 
United States and England. There is included 
also a list of the directors of the various 
companies and an extensive list of field men 
with their several locations. Underwriters in 
the several branches covered by this section 
will find a vast amount of important informa- 
tion therein which is obtainable in no other 
form. Both stock and mutual organizations 
are covered in this section and a summary of 
their figures for 1918 is herewith presented: 


STOCK, CASUALTY, SURETY AND MISCEL- 


LANEOUS INSURANCE COMPANIES 
EP CET Eee rice ats ian ear errreer mere 


Surplus to policyholders ............... 
PeMimM FOCEIDES oo oss 0s sos osc ees 





MBOtal AHCOMIE oe 5 tae a oss s/o'ero oe ee 330,696 103 
Payments to policyholders.............. 122,744682 
Dividends to stockholders.............. 8,171,432 
“otal ‘disbursements... 4 cs0¢ sace eee 255,912,011 
MUTUAL ACCIDENT AND SICK BENEFIT 
ASSOCIATIONS 
Assessments and annual dues........... $15,2 
DORAL ANCOME oars coy acca cle eens Oss 16,3 
Paid: policyRGlders: 6.5.65 ase ax oe cence oe 9,5$ 
Total’ disbursements 6.0% 00000 6 + 6 oo occ 15 
MBGROMEMRSEER: fclacacyra She clic pai Sieve ori Seve 10,2! 
Number of certificates written......... 





751,52 
Number of certificates in force.......... 1,68: 
THe Fire AND Martine VoLtuME 


The fire and marine volume of The Insur- 
ance Year Book for 1919-1920 embraces over 
1300 pages of information of such variety and 
scope that it is likely to be referred to daily in 
the office of any enterprising fire underwriter. 
Many questions arise in the course of business 
to which the company official or manager, gen- 
eral, special or local agent desires a prompt 
answer, and it is probable that the latter will 
be readily found in one of the numerous 
divisions of The Insurance Year Book. It is 
important, therefore, that a copy of the latest 
edition of this valuable annual publication 
should be kept constantly at hand; it will save 
much time and correspondence. 

Among the new features this year are speci- 
men marine insurance policies for vessels and 
cargoes, the York-Antwerp Rules as to marine 
losses and adjustments, an interesting descrip- 
tion of General and Particular Average, and a 
table showing marine premiums and losses in 
1918, 

A Fire INSURANCE COMPENDIUM 

The Insurance Year Book, fire and marine 
volume, is practically a compendium of the de- 
tailed statements of all fire and marine insur- 
ance institutions operating in the United 
States, both American and foreign, licensed 
and unlicensed. The latest detailed statements 
of the companies are included in the depart- 
ment entitled “Reports of Fire Insurance Com- 
panies,’ which presents information, more or 
less exhaustive, concerning about 1000 fire and 
marine insurance organizations (including un- 
licensed companies). They are subdivided 
into groups as follows: American Stock Fire 
and Marine Insurance Companies (licensed) ; 
Foreign Fire and Marine Insurance Compa- 
nies (licensed in the United States) ; American 
Mutual Fire and Marine Insurance Companies ; 
Underwriters Agencies; Lloyds and Reciprocal 
Underwriters Associations ; Unlicensed Ameri 
can Fire Insurance Companies; Unlicense¢ 
Foreign Fire and Marine Insurance Compa- 
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nies, and data concerning each company are 
segregrated so that practically all desired in- 
formation relating to a single company may be 
found by one reference. Some of the informa- 
tion thus given is mentioned below: Company 
officials, directors and general and _ special 
agents, with the territory covered; tabulation 
of the principal items of the statements for five 
years (mutual companies, three years) ; finan- 
cial statement as of December 31, 1918, show- 
ing character of assets and liabilities, with the 
amount of each class; risks and premiums in 
force; business since organization; descrip- 
tions of real estate holdings, with more or less 
detail as to cost, market values, etc.; descrip- 
tions of mortgage loans; details of securities 
for collateral loans; lists of bonds and stocks 
owned, with par and market values; data con- 
cerning San Francisco and other conflagration 
losses, and capital changes and surplus con- 
tributions, etc. 


Huce Fire INSURANCE TRANSACTIONS 


The importance of the fire and marine in- 
surance transactions in the United States is 
indicated by the grand totals for 1918 here ex- 
hibited, taken from the Recapitulation Tables 
of the Fire and Marine Volume of The Insur- 
ance Year Book: 


Number of companies (stock, 324)..... 
Capital paid up (U. S. companies)..... 
Assets 
MUNOIOS) (a tredeiarerece ewan ewe wee ae 
INCE PEGWHMING sco kceccewcertocecesece 
Total income ....... eee seers eeeeees 


72 
131,221,257 
1,212,248,401 
389,919,951 
737,854,056 
794,375,658 


ro 


{OTE ae ob sneer smcrmnor mr 346,391,430 
Dividends (Am. stock cos., $18,151,885) 46,877,701 
BAPENEOS Sicwamve cnt d sew ecmiasc ewe 253,593,405 


Rotal Expenditures: 2.20.5 cece ess cnne 646,862,536 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1918 


(Condensed from Statement to U.S. Treas. Dept 


Admitted Assets... $2,770,083 .82 
Lia. and Reserves. 1,288,016.46 
Copttal,. sss... 1,000,000 00 
ee, 482,067 36 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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SoME OF THE DEPARTMENTS PRESENTED 


The list of “Companies That Have Failed or 
Retired” contains about 26co names. 

The directory of insurance agents and lists 
of insurance attorneys and adjusters contain 
about 65,000 names. 

Data are presented as to insurance companies 
in fifty foreign countries. 

The officers of nearly 400 underwriters’ or- 
ganizations are given. 

The premium receipts of individual compa- 
nies are tabulated for twelve cities. 

Notable conflagrations in the world’s history 
comprise about 400 such events from B. C. 
1897 to A. D. rgr19. 

The list of large fires in the United States 
and Canada embraces about 350 fires occurring 
in the last two centuries, each causing $1,000,- 
coo or more of loss. 

FirE DEPARTMENTS AND WATER SUPPLY 

“Fire Departments and Water Supply” is 
the descriptive title of a division of The In- 
surance Year Book, fire and marine volume, 
which has been found exceedingly useful by 
fire underwriters desiring to ascertain the ex- 
tent of the fire protection maintained in the 
various cities and towns of the United States 
and Canada. Although the data presented are 
condensed as much as they can be intelligibly, 
and are set in small type, the matter relating 
to 8522 cities and towns occupies about 480 
pages, and would make a very respectable book 
in itself, well worth the price of the whole 
Year Book. The information presented is of 
a strictly utilitarian nature, and well calculated 
to convey a clear idea of the prevailing condi- 
tions to the respective municipalities. 


OtHeEerR UseFuL INFORMATION 

Among the other departments are a list of 
surplus-line companies and brokers, with the 
names and addresses of parties furnishing the 
policies of the respective companies; short-rate 
cancellation tables in use in various sections 
of the country; premiums and losses of indi- 
vidual companies in New York city for two 
years; statistics of fires in American and in 
foreign cities; a list of State insurance officials 
and dates of next sessions of State legisla- 
tures; list of automatic sprinklers and their 
manufacturers; risks covered by automobile 
policies of different companies; companies 
writing sprinkler leakage insurance; stock com- 
panies writing tornado insurance; risks written 
and in force, National Board tables of risks, 
premiums, losses, expenses, taxation, ratios, 
etc.; taxes paid by fire insurance companies in 
1918 with ratios to premiums; par, book and 
market values of insurance companies in 1918 
with yearly dividend rates for twenty-five years ; 
companies in the hands of receivers, with the 
names of the latter: a chapter devoted to in- 
surance in Canada, and tabulation of the home- 
office statements of British ‘and other foreign 
companies for 1918. 


DIRECTORIES OF INSURANCE AGENTS, ATTORNEYS 
AND ADJUSTERS 
The book contains a directory of insurance 


agents throughout the United States and 


Canada, arranged by States and towns, which, 
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Business Integrity 


isimportant when the life ofyour 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
packed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 



















with supplemental lists of insurance attorneys 
and adjusters, occupies about 288 pages, four 
cclumns to a page, and includes some 65,000. 
names. This list, which is revised yearly, in- 
dicates the class of business handled by each: 
agency. 

RECORD OF THE YEAR 

Another feature of the fire and marine vol- 
ume is a record of the year to June 15, em- 
bracing official changes, deaths, new companies, 
etc. 

The whole work is fully indexed, and no 
insurance library is complete without it—in 
fact, it should find a place on the desk of every 
fire underwriter in the country. 

The Insurance Year Book sells at $8 per 
volume, or $14 for the two volumes when or- 
dered together. Address all orders to The- 
Spectator Company, New York. 

Sigourney Mellor May Give Up Agency 

A rumor having been current that Sigourney 
Mellor, New York general agent for the Provi- 
dent Life and Trust Company of Philadelphia, 
had resigned that connection, a representative 
of THE SPECTATOR called at Mr. Mellor’s office 
to secure confirmation thereof. It was not 
denied, but partially admitted, on Monday that 
a severance of relations was contemplated; but 
on Tuesday it was stated that the difficulty 
might be adjusted and the former business re- 
lations continued. 

At that hour it was expected that the matter 
would be definitely settled by to-day. 


Our Home Life Moves to Washington 

Our Home Life Insurance Company of Jack- 
sonville, Fla., has moved its head offices to- 
Washington, D. C. 





Railway Fire Protection Association 

The sixth annual meeting of the Railway Fire 
Protection Association was held recently at 
Chicago, where interesting papers and com- 
mittee reporis were presented relating to such 
subjects as “‘Result of Inspection Service on 
Railroads under Federal Control,” “Use of In- 
flammable and Explosive Compounds and 
Liquids in Shops,” “Disposition of Sweeping 
and Rubbish from Warehouses, Freight Cars,. 
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etc.,”” and ‘‘Fuel Oil vs. Coal for Locomotives.” 

Among the speakers was W. H. Merrill, presi- 
dent of the Underwriters Laboratories. The 
officers elected were: President, E. B. Berry, 
Washington. D. C.; vice-president, W. F. 
Hickey, New Haven, Conn.; secretary-treasurer, 
R. R. Hackett, care of Baltimore and Ohio 
Railroad, Baltimore, Md. 

Statement by Secretary of the Treasury 

The announcement of Senator Smoot’s plan to 
divide the work of the War Risk Insurance 
Bureau among other departments of the Fed- 
eral Government, brought forth the following 
statement from secretary of the Treasury Glass: 

“If the result claimed by Senator Smoot 
could be accomplished by the means proposed, 
the Treasury Department would be the first to 
welcome it.’ declared the Secretary. “‘But in 
view of the sweeping statement made by the 
Senator. it seems necessary to call attention to 
the facts as they exist relative to the different 
divisions of the Bureau of War Risk Insurance 
and the results that would ensue if the sug- 
gested action be taken. 

“The plan outlined by Senator Smoot pro- 
poses to split up the compensation and claims 
and insurance divisions of the bureau and dis- 
tribute them among three separate depart- 
ments. At the present time all claims for both 
comensation and insurance are handled by the 
psame unit. This is because of the fact that 
there is a close relation between compensation 
and insurance claims, almost every insurance 
claim being a potential compensation claim and 
vice versa. Thus one examination of a case 
suffices for its adjudication, whereas if those 
divisions were distributed among other depart- 
ments, duplication of work would necessarily 
ensue. 

“What advantage might be gained by separat- 
ing the insurance division from the compensa- 
tion division I am unable to see, but I do see 
that a great loss of time and of effort would be 
entailed, and a duplication of work would in- 
; evitably result, by the requirement that claims 
for compensation should be examin. i in one 
department and claims for insurance should 
be examined in another department.’’ 


Theatre Fires ; 
The recent burning of a theatre in a South- 
ern city. causing a considerable loss of life, 
directs attention to this class of properties. 
A reference to ‘‘Fire Insurance Inspection and 
Underwriting,” by C. C, Dominge and W. O. 
Lincoln, of which a new edition is about to be 
published by The Spectator Company, discloses 
that about two and one-half pages of matter 
are devoted to the subject of theatres in that 
valuable book. Under this space much perti- 
nent information is given in relation to proper 
construction of such properties. 
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NEW PLATE-GLASS RATES 


Advance in New York is Signal for Increase 
All Over Country 


On December 5 a schedule of increased plate- 
glass rates was promulgated in New York city. 
For many weeks it had been foreseen that com- 
panies operating in the metropolitan district 
would have to face severe losses, due to in- 
creased hazard, and a remarkable advance in 
the-cost of plate-glass, unless something were 
done to relieve a situation which underwriters 
regarded as hardly short of disastrous, The 
current advance is expected to relieve much 
genuine distress, although the companies will 
still be forced to pay heavy losses on risks 
which were insured at rates which now appear 
insignificantly small. 

The worries and difficulties experienced in 
New York are common to nearly every other 
section of the country. Relief from pressure of 
heavy losses, for which rates altogether inade- 
quate were charged, is being sought by plate- 
glass underwriters everywhere. <A nation-wide 
advance in rates is imperative. 

Meanwhile, the price of glass continues to 
soar. In one day quotations from Boston 
jumped eight per cent. It is also reported that 
stocks of plate-glass are low to the point of 
depletion. 

Three factors are said to be responsible for 
the shortage. Most important is the exorbi- 
tant demand of automobile manufacturers for 
glass to use in making sedan and limousine 
cars. Secondly, the shipments of American 
glass abroad is exceeding what would relatively 
be a normal volume of export. Finally, the 
plate-glass manufacturers are handicapped by 
a shortage of skilled labor. Hundreds of 
glass-makers during the war were attracted 
to other forms of employment which offered 
wages on an inflated scale. 

As the success of plate-glass manufacturers 
depend on the size and perfection of the prod- 
uct, the loss of many skilled workmen has 
had the effect of partly paralyzing the trade. 
The list price some time back on a 200-foot 
square of flawless plate-glass was $4000. The 
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price of a piece having 100 square feet was 
$776. Due to the paucity of expert glass-makers 
fewer large squares can be made flawless, with 
the result that they have to be cut into 
smaller pieces, which bring a much lower price, 
and which generally go to the automobile manu- 
facturers. 

It is evident that plate-glass underwriters 
were never more justified in raising their rates 
than at present. 


American National’s Low Death Rate 


The ordinary department of the American 
National of Galveston, in October, was the 
lowest of any month this year, with November 
a close second, the total for the two months 
having been less than for any one month pre- 
vious to October. The company’s applications 
for ordinary insurance will total over $20,000,- 
000 in 1919. 

The Underwriters Adjusting Company of Chicago 
has named R. E. Replinger, State agent in Wisconsin 
for the Milwaukee Mechanics, to be manager of its 
Milwaukee branch. 





—The Inter-Ocean Casualty Company, Cincinnati, 
Ohio, announces that its premium income for 1919 
will exceed $500,000. 

—The Great Eastern Casualty announces the ap- 
pointment of Charles Tredick & Co. of Philadelphia 
as general agents for Pennsylvania and southern New 
Jersey. : 

—The compensation companies have filed new sched- 
ules of rates n Massachusetts. Reductions are made 
in 125 classes and increases on 47, based on ex- 
perience. The average reduction is 8.5 per cent. 

—Clinton T. Bissell, of the engineering department 
of the National Board of Fire Underwriters, has been 
appointed State agent of the Home and the Franklin 
in western Pennsylvania. He will succeed Special 
Agent C, H. Knoche. 

—The United States Fidelity and Guaranty, which 
has heretofore worked through a general agency at 
Milwaukee and handled considerable business from 
the Chicago branch office, has established a branch 
office in Milwaukee, with Tracy J. Hale, Jr., as man- 
ager. All Wisconsin business will be reported through 
Milwaukee. 





Subscribers to THE SPECTATOR Take Note. 
ed A BINDER For your SPECTATOR. 


No'systematic reader of a technical journal like THE SPECTATOR, 
should waste the full value of the subscription price paid by throwing 
away the paper after reading, but should keep it on file for future ref- 
erence. Prominent company managers and other underwriters who 
keep THE SPECTATOR on file will testify to the benefits derived thereby. 

; Send $1.50 to the undersigned and we will forward a handsome 
binder that will carry 26 numbers of the paper or one volume, bound 
substantially in cloth and stamped on the front cover and back with 
gilt inscription of the name of the journal. 


THE SPECTATOR COMPANY, 
135 William Street, New York 





. D. Powers, President 
. Smith Homans, Asst. Sec’y and Actuary 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bldg., 106-110 South Fifth St. 


Louisville, Ky. 


THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 


easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. | 


Address the Company 


Darwin W. Johnson, Sec’y and Treas. | 
Louis G. Russell, Mgr. Industriai dept 
{ 








MANAGER UNDERWRITER 


WANTED: <A Manager Underwriter who is familiar 
with accounts, for a newly organized Lumber Fire 
Reciprocal. Address J. F. R., care of THE SPEC- 
TATOR, New York. 
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Oklahoma City 





OKLAHOMA FARM LOANS 


are made Safe by the unprecedented agricultural prosperity now prevailing in that State. 


$493,264,288 is a conservative estimate of Oklahoma’s principal crops for 1919 distrib- 








uted as follows, according to government reports of December, 1918, and July 8, 1919: 





BUSHELS VALUES 
1918 1919 1918 1919 
ee eer neers ae! 32,899,000 57,573,000 $66,127,000 $130,114,980 
NG 9:05 soe oe 33,120,000 54,434,000 27,821,000 50,079,280 
IY 4 44 sae eo 24,375,000 52,804,000 39,975,000 94,519,160 
NE 2 ctaSiek a earns 15,260,000 28,105,000 22,890,000 42,157,500 
ee eee ee ae 677,000 T 1,892,000 T 13,202,000 37,461,600 
Broom Com.........i.-- 16,100 T 24,729 T 2,608,000 3,758,808 
Cotton and Seed.......... 650,000 B 709,000 B 87,450,000 121,487,150 
Potatoes, Irish and Sweet. . 2,233,000 4,364,000 4,598,000 9 497,810 
Rr arenes ee 88,000 144,000 ° 165,000 288,000 
ee ee 136,000 399,000 169,000 399,000 
Preste, Com... ..6<iseacss 1,589,430 3,501,000 
$266,594,430 


$493 264,288 









Oklahoma’s record breaking crop for 1919 will doubtless represent the largest agri- 


cultural gain made by any state in the Union. 


® . . “= . 
It must convince investors that Oklahoma Farm Mortgages present preferred income 


producing securities which improve with age. 


In selecting your investments you will use superior judgment by including Oklahoma 


Farm Mortgages. 


The supply will get appreciably scarcer. 


We have sold these mortgages since Oklahoma was first opened to settlers. Our offerings 


Write for full particulars today. 


will meet the requirements of the most exacting investor or life insurance company. 





The F. B. Collins Investment Company 


PAID UP CAPITAL $250,000.00 
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THE 





SPECTATOR 





Thursday 

















Agency Wants 





Stock Salesmen Wanted 


If you are a high-class: experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 


Stock selling rapidly. | Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING) 


303-4-5 Marine Bank Bldg., New Orleans, La. 











Actuarial 





FACKLER AND FACKLER 


“ DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





Prominent Agents and Brokers 








LEON IRWIN & CO., Ine, New Orleans, La. 
REPRESENTING 
: . Maryland Casualt 
Netonal Harford ; New Yerk Plate Glass 
- : 
Fidelity-Phenix = : Acer pa sicaie joiner Ssameny 
Insurance Underwriters Automobile Insurance 


BROKERS LINES SOLICITED 


American Eagle 
Automobile-Hartford 


British-Amer. Assurance 





J. L. MITCHELL 


a 
is prepared to successfully negotiate and finance the re#insurance or Cone 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 4 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 


PHILADELPHIA OFFICE: 
339 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 








NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA FIRE OF PA, 
CAPITAL FIRE OF N.H. GEORGIA HOME OF GA. 
UNITED AMERICAN INS. OF PA. 














P. B. DUTTON, MGR., ROCHESTER 
F. JANSSENS 
7 Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 








709 Srd NATIONAL BANK. 





J, Hs NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
CHICAGO 


1338 Association Bullding 
Telephone. Central 3462 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER, COL 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


8IIl-812-818 HUME-MANSUR BLDG., IND. 


INDIANAPOLIS, 





JULIAN C. HARVEY 


\ CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





HARRIS E. VINEBERG 
Fellow Actuarlal Society of America 
CONSULTING ACTUARY, INSURANCE 
EXAMINER 


CHICAGO 


First National Bank Building 





JNO. A. COPELAND 


CONSULTING ACTUARY and 
INSURANCE EXAMINER 
” ATLANTA. GA- 
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Actuarial 





T. C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.1.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 





W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W, F: HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 


JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
165 BROADWAY, NEW YORK CITY 





ROOM 1308 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 





GEORGE B. BUCK 


ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building 


init 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


OKLAHOMA CITY, OKLA. 





‘Burne & Spmaxman 
Certified Public Accountants 


THE BOURSE, PHILADELPHIA 


Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, Jeha Hancock 


| Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Mclidewie, Belfas 








Insurance Examiners and Adjusters 








CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit Territ 
Compensation R. L. NASE Vesiele 
— Adjuster for Casualty Companies =. 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 


Ciaims 











NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


GRESHAM ENNIS, Vice-Prss. 
J. B. GUTHRIE, Secretary 
Pacific Coast Department, 
140 Sansome St., 
San Francisco, Cal. 
SEELEY & CO., MANAGERS 


Cc. P. STEWART, PRESIDENT 
F. L. BROKAW, TREASURER 


Western Department. 
Insurance Exchange Bldg., 
Chicago, Il. 


H. H. INGALLS, MANAGER 











ACTUARIAL STUDIES 


Study No. 1. ‘‘SSOURCES AND CHARACTERISTICS OF THE PRIN- 
CIPAL MORTALITY TABLES.’’ Price $1.25 plus cost of delivery, 

Study No. IV. ‘GRADUATION OF MORTALITY AND OTHER 
TABLES.” Price $1.25 plus cost of delivery. 


These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 

Chapter on “‘ Disability Benefits” (Study No. V.) is nearly complete and 
should be ready shortly. 


Good progress has also been made on the chapters ‘‘ Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics’ (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WiLu1aM STREET 
InsurRANcE ExcHANGcE NEW YORK 














VALUATION TABLES FOR DEATH BENEFITS 
UNDER WORKMEN’S COMPENSATION LAW 


By EDWARD OLIFIERS 


Based upon Tke Danish Female Survivorship Table of Mortality 
and the Dutch Royal Insurance Remarriage table, with Interest at 
3% Per Cent. 

Indispensable in the office of Every Company transacting Workmen’s 
Compensation Insurance. 


PUGS g5.ecie $10 per copy 


THE SPECTATOR COMPANY 


Sole Selling Agents 135 WILLIAM STREET, 
NEW YORK 


CHICAGO OFFICE: 
SNSURANCE EXCHANGE 
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The 
BERKSHIRE LIFE INSURANCE CO. 


of Pittsfield, Mass, 
Inc. 1851 








W. D. WYMAN, President 











A purely mutual company, issuing all desirable 


forms of life insurance. 


Attractive Literature 


Ambitious, Productive and Trustworthy Life 
Agents may be benefited by corre- 


sponding with 


W. S. WELD 


Superintendent of Agencies 














Great Southern 
LifeInsurance Co. 


of T exas 








‘Insurance in force over $80,000,000.00 





Assets over $10,000,000.00 


Dallas Texas 
































‘THE COMPANY WITH THE PYRAMID 




















NEW HAMPSHIRE 


i 
FRE! INSURANCE U0, 


078.68 eK 2 
29 44. ae 


ma * . 872. _j = 106. 
. 383, WCIXTS San Xiy x TT 53 __ 
soit 409.82 2.137,302.08 





















! 
TOTAL LIABILITIES $4,374,107. 74 





POLICYHOLDERS SURPLUS $3,657,502.08 
~~ = 

















PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
| Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 


A New Book By William Alexander 


~ To be issued Shortly 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
aS a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 

HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 


HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of -a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as 


HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 


NEW YORK 


Insurance Cxchange 





If an Agent state 








Y i EE 


- : : ‘ TH 
.This new book, handsomely printed and substantially bound in cloth, will be of the saith 
same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. 135 William St. 
Price, $1.75 per copy. $ NEW YORK 
Orders for How To SELL INSURANCE will be filled when published according ‘ Please send me 
to the priority of their receipt. Liberal discounts in quantities. SY ieee .copies of 
ry HOW TO SELL 
< 
PUBLISHED BY $ INSURANCE 
By for which I agree to pay 
THE SPECTATOR COMPANY mae 
Name.......... 
Chicago Office 135 William Street i. 
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THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S.R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 





The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 














THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


Excellent Opportunities for 
Two General Agencies 
in Illinois 
Contract Direct with Home Office 


For particulars address 


E. S. Albritton, 2nd Vice=President Saint Paul, Minnesota 





210th Year 


SUN 


INSURANCE OFFICE 
OF LONDON 





FOUNDED 1710 





United States Branch: 54 Pine Street, New York 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
76 West Monroe Street N. W. Cor. Sansome and Sacramento Sts, 
CHICAGO SAN FRANCISCO, CAL. 

















pent AMEp, The greatest automobile 


‘ state in the Union today 
x + “44. is Ohio. 


The largest and strong- 
est automobile insurance 
company in Ohio is 


tao 
my, “: a v oe The Great American 
‘NDEMNISS 


Full coverage automobile insur- 





MANSFIELD,OHIO. ance at reduced rates. 























National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
**More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary &F General Manager 
ALBUQUERQUE, NEW MEXICO 































AER ; 


E(OMBAN x 
Cla 


GULF OF 1px a 








ISSUES GUARANTEED CONIRAGIS' >” 











JOHN P. MUNN..M.D ||)| \Good men, whether experienced in life 
“PRESIDENT insurance or not, may make direct con- 

FINANCE COMMITTES tracts with this company, for a limited ter- 
CLARENCE H. KELSEY | ritory if desired,andsecure for themselves, 
ne in addition to first year’s commission, a 
VEE, B FORE renewal interest insuring an income for 




















EDWARD TOWNSEND the future’ Address the Company at its. 
Pros. leporsers © Traders Net. Bank Home Office, No. 277 Broadway, N.Y: | 



































To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money- 
making NOW and creating a com'petency for the FUTURE. 


For Contracts and Territory, address 





H. M. HARGROVE, President - -  - BEAUMONT, TEXAS 
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Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


= > FOR ALL OTHER LIABILITIES 


15,231,512.92 


NET SURPLUS. 


30,851,022.01° 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen! Agent 
210 Sansome Street 
San Francisco, California 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicage, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 














TRUST ESTATES 
‘ By W. J. SINCLAIR 
Well-to-do men frequently have their minds burdened with the necessity of making 
Some fitting provision for those who will survive them. A leaflet published by The 
aoe Company entitled ‘Trust Estates’ sets forth convincingly the methods 
pe advantages of creating a trust fund with a life insurance company to provide an 
re income in the future. A real business producer. ; 
1,000 oo pet Soy, 15 cents; 50 cop es, $4,00; 100 copies, $6,00; 500 copies, $20.00; 
1900 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 
Cu THE SPECTATOR COMPANY 
ICAGO OrFiIcR 


I 135 William Street 
‘surance Exchange 


Ngw YorRE 





| 





SAFETY for 
THE WIDOW’S MONEY 


Through The 


. MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 








Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 














MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 


Policies Issued on the Weekly Plan Only 





‘‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. J. A. WALKER, Secy. 














FARM LOANS 


FIRST MORTGAGE LOANS 


Improved Indiana Farms Highest grade loans obtainable 
ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 
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WE WANT AGENTS 


to push our five-pointenine policies. 
Excellent Iowa territory and liberal 
‘contracts for men of good reputation. 


ad “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. | 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 





Horace R. Wemple 


Henry M. Schnarr 
President 


Secretary=Treasurer 
FIRE 
RE=-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York 





New York 











Western Michigan 
General Agency Openings 
OUR POLICIES SELL 
RATES PER $1,000 


Reese <3o.ccns $14.50 
pe ee $17.50 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 











ee 


Fire Casually Life 
RE-INSURANCES 


WILLIAM C. SOHEIDE & 60. 


(INCORPORATED) 


HARTFORD, CONN. 





A report of an Examination of the 


FORT WORTH LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

“We are impressed that the management of this Company i is entitled to 
commendation in that it is apparent that at the present time, as well as in 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.” 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 

















Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrighte@) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 
W. W. LANE, Secretary. A. E. WERKHOFF, President. 


Home Friendly Society 
of Baltimore, ,Maryland 
has grown so in popularity until it is now generally conceded to be 
“one of the leading Industrial life insarance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Terms to Agente 





Rates ana 








WANTED 


P oducers who desire the best monthly premium Heolth and Accident 
P licies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 


FEDERAL CASUALTY COMPANY - = «= DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 

Sold by—-DETROIT CASUALTY COMPANY ~- - DETROIT, MICH. 

(Same Management as Federal Casualty Company.) 

















PIONEER LIFE INSURANCE CO. OF AMERICA 
Kansas City, Mo. 


POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits, 
Partial disability benefits. 
Surgical Operation benefits. 
Annual Dividends. 
Policy luan insurance. 
Freedom, occupation and travel. 


TERRITORY OPEN IN MISSOURI AND KANSAS. 
John W. Cooper, President. 











"Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 


Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 


Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 
If interested, address 




















——— a 


‘GRAND RAPIDS LABEL CO. 


| GRAND RAPIDS. 


BL. 


FOR FOL DER 
SHOWING ELABORA! E DISE LAY ¢ 
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Preliminary Announcement 





New, Improved and Enlarged Edition of 


FIRE INSURANCE INSPECTION AND UNDERWRITING 


By C. C. Dominge and W. O. Lincoln 


Associate Members, National Fire Protection Association Members, Insurance Society of New York. 


Mr. Dominge is New York City Underwriter and Manager and Mr. Lincoln is Chief Inspector for one of the largest 
fire insurance companies. 


The first edition of this most valuable reference work for fire insurance inspectors, underwriters, 
students, etc., as well as for firemen and others interested in the safety of life and property, having been 
exhausted, a new edition will soon be issued which will treat 


over 500 Additional Subjects — 


besides enlarging and improving the data presented in relation to many of the 2700 different topics covered 
in the first edition. Included are such Special forms of insurance as use and occupancy, rents, improve- 
ments, leasehold, legal, liability, profits, riots and strikes, and the fire policy. 





Numerous New Illustrations 





will also ke presented in the second edition, as revised and enlarged. 


In general, the plan of this book, in which subjects are arranged alphabetically and well cross-indexed, 
is to make available for instant reference a vast amount of information relating to the fire or explosion 
hazards inherent in manufacturing processes, in chemicals or other materials, and to define many terms 
used in the business of fire underwriting. Practically every important special hazard is described. The 
whole book is written in clear, non-technical language, that may be readily understood by any reader. 


The ability to promptly secure information, such as is presented in this book, will enable the under- 
writer to determine whether or not a risk is likely to prove a profitable one. 


Consider the subject of “Water,” for example. Water is usually regarded as being the principal 
agent for extinguishing fires, but, as shown in the new edition of Fire Insurance Inspection and Underwriting, 
it should also be considered as an element of fire danger under certain circumstances. It is therefore 
important that the Inspector, Underwriter or city fireman be well posted upon this subject. 


The manuscript of the New Edition of 
FIRE INSURANCE INSPECTION AND UNDERWRITING 


has not only been carefully revised and extended by the authors, but has been reviewed by chemists and 
technical fire insurance men, with the idea not only of making it a 


COMPREHENSIVE GUIDE AND REFERENCE WORK 


but of thoroughly verifying the information given. In no one other book is there given such a variety of 
useful, condensed facts for the guidance of experienced underwriters, as well as of students, as in this ex- 
cellent work. 


Advance orders for the Second Edition are now being taken. 


PRICES: 
Flexible binding.................... $5.00 _ De luxe edition, thumb indexed........ $6.50 


THE SPECTATOR COMPANY 


PUBLISHERS 


CHICAGO OFFICE 135 William Street 
Insurance Exchange NEW YORK 
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NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


Cc. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 
JANUARY Ist, 1919 


ASSETS 
Municipal Bonds and Stocks:(Market Value) 
Cash on hand and in banks 
Premiums in course of oes 
Interest accrued 
Furniture and Dineen 


Reserve for unpaid losses 000. 
Reserve for unearned premiums 183,263.69 


$191,263.69 
259,268.10 


$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 
EVANS BUILDIN WASHINGTON, D.C. 
> Risks accepted throughout U. S. and Canada 


The Company that 
LEADS THEM ALL IN KANSAS 





Is closing the most successful year’s business 
in its entire history. 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 




















PHC: N 1X ASSURANCE COMPANY, 

LIMITED, OF LONDON 
(ESTABLISHED 178 2)’ 

FIRE 
AUTOMOBILE—USE AND OCCUPANCY—TORNADQ—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES 
{00 WILLIAM STREET, NEW YORK CITY 

PERCIVAL BERESFORD, Manager 





Metropolitan Casualty Insurance Co. 


OF NEW YORK 
Home Office 47 Cedar Street 
PLATE GLASS—BURGLARY 
ACCIDENT—HEALTH 
INSURANCE 








EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 























THE LATEST MORTALITY TABLES —JUST ISSUED 


AMERICAN-CANADIAN 
MORTALITY INVESTIGATION 


Compiled by Committees Representing the 
ACTUARIAL SOCIETY OF AMERICA, 
AMERICAN INSTITUTE OF ACTUARIES, 
NATIONAL CONVENTION OF INSURANCE COMMISSIONERS 





Based upon experience of 59 legal reserve life insurance com- 
panies. ae 

Presents actual mortality experience, with comparisons thereof 
with rates shown in existing standard tables. 


Every life insurance company and actuary should possess this 
book, which contains 380 pages of valuable information and is 
handsomely bound in half leather and cloth. 


Price, $10.00. 
Orders will be promptly filled by 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WiLL1AM STREET 
InsuRANCE ExcHaNGE NEW YORK 


SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 

















THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL PASO, TEXAS 
A.H.RODES, - = ~- President 


Our Slogan—Every man has an insurability. 
Does this interest you, Mr. Agent ? 

















American Bonding and Casualty Company 


Surety and Fidelity Bonds 


Casualty Insurance 


Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 


AMERICAN BONDING 
CASUALTY COMPANY 


Over $850,000.00 in approved securities on 
‘deposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth of this company is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 
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THE SPECTATOR 
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Service Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPAaY 
OF THE WORLD 


“WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.¥. States 56 Maiden Lane, N.Y. 


Financial Stability 











SOUTHERN LIFE AND HEALTH INS. CO 
‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 
BIRMINGHAM, ALAe 





2,0. BOX 884 


ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, PRESIDENT. 


Agents desiring to connect thems s1V 
UifeInsurance Company, can address S. D. Powell, Secretary, giving references. 


Industrial and Ordinary Life Insurance policies issued upon all attractive forms , 


§ of policies. 

FIRE ASSOCIATION of Philadelphia 

Organized Sept. 1, 1817 Incorperated March 27, 1820 
CLarter Perpetual 





$1,000,000.00 
13,481,581.02 
8,881,957.78 


Capital 


Reserve and other Liabilities 
ee rer ee 
Surplus to{Policy Holders 
+. C. IRVIN, President. 
J. W. COCHRAN, Vice-President 
JNO. B. MORTON, 2d Vice-President. 
M. C. GARRIGUES, Secretary and Treasurer 
R. N. KELLY. JR., Assistant Secretary 


3,599,623.24 
4,599,623.24 


ASSETS OVER 


Seley NN VAED SS BABOOOs 


TO) 


@aman ee i; und 
Life. 
Bteteitchiten 
@hitcletoe 


PURE LIFE 
INSURANCE 
=O} 1GA1@)\ 


ATT) RACTIVE 
L NTRACTS. for 
MEN OF ABILITY 








“OUR BONDS GUARANTEE INTEGRITY”’ 


CASUALTY 
INSURANCE 


SURETY 


NEW YORK 





CHARLES H. HOLLAND, PRESIDENT 








LONDON AND LANCASHIRE FIRE 


INSURANCE COMPANY, Lt. 


OF LIVERPOOL, ENGLAND. 
LANCASHIRE 
FIRE 


INSURANCE COMPA: 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET 


A. G. McILWAINE, Jr., MANAGER 








‘Ives with a solid and progressive, yet conservative 
~ 7 t 





GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 


We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 

C. B. BEAUMONT, State Manager 
1079 East 8Ist St., Cleveland, Ohio 








@ 





COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE _ 
AUTOMOBILE and TEAMS INSURANCE 

NO OTHER LINES BEST POLICIES LOWEST RATES 
UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 
CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 




















ESTERN ASSURANCE 
OF TORONTO 


FIRE, EXPLOSION-—RIOTS CIVIL COMMOTIONS AND 
STRIKES—MARINE AND TORNADO INSURANCE 


COMPANY 


Incorporated 1851 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1919 


$4,693,580.53 
$1,733,616.33 


ASSETS 
SURPLUS IN UNITED STATES 
TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1918 INCLUSIVE $45,098,883.86 








THE SPECTATOR 











NOW READY 


The Insurance Year Book for 1919-1920 


FORTY-SEVENTH ANNUAL 


ISSUE 





ANNOUNCEMENT 


THE INSURANCE YEAR BOOK is issued in two volumes for 1919-1920 as heretofore, and embraces numerous 


important features. 


One contains the statistics of Life, Casualty, Surety and Miscellaneous companies, the other relates 


to Fire and Marine Insurance. All the statistical and other matter that they contain has been compiled with the greatest 


care by experienced insurance statisticians, the figures being taken from official reports. 


These volumes together con- 


stitute a trustworthy encyclopedia of insurance information. 
The volume devoted to LIFE, CASUALTY, SURETY AND MISCELLANEOUS INSURANCE contains the 
standard tables of Life, Casualty and other Companies brought down to include the official figures of 1918 for each 


company, in comparative form, for a series of years. 
Foreign Life and Accident Companies. 


Other tables show the standing and business transactions of 


THE FIRE AND MARINE INSURANCE volume contains elaborate statistics of the Fire and Marine Insurance 
Companies doing business in this country, in comparative form, for five years, (mutual companies, three years), together 


with details of assets and liabilities, and much other information. 


Tables are also given showing the status and trans. 


actions of all the principal Stock Fire and Marine Insurance Companies of the world, and much other important informa- 


tion relating to Fire and Marine Insurance. 


It also embraces statistics showing the means of fire protection in nearly 


8,500 cities and towns in the United States and Canada, and a Directory of 63,000 Agents, Adjusters and Attorneys. 


EACH VOLUME 


iS COMPLETE IN 


‘TSELF 





LIFE, CASUALTY, SURETY AND MISCELLANEOUS INSURANCE 


‘The volume devoted to Life, Casualty, Surety and Miscellaneous Insurance contains departments relating to such 


Companies under chapters headed as follows: 


STATUTORY REQUIREMENTS. STATISTICS OF FOREIGN COMPANIES. 
INSURANCE IN CANADA. LIFE UNDERWRITERS’ ORGANIZATIONS. 
ETIRED AMERICAN COMPANIES. DIRECTORS OF COMPANIES. 
INSURANCE AGENTS. : 
These several chapters apply to the special features of Life and Miscellaneous 
Insurance, and are entirely different from similar chapters enumerated below for 
Fire and Marine Insurance. 


LIFE INSURANCE TRANSACTIONS FOR FIFTY YEARS. 

This is a regular series of tables that have formed an important feature of THE 
Vear Boox for many years, presenting in comparative form the business transac- 
tions of all the American Life Insurance Companies for fifty years. They show the 
current business of the Life Companies in a concise manner for ready reference. 


COMPENDIUM OF OFFICIAL LIFE INSURANCE REPORTS. 

A veryimportant series of tables, occupying upward of one hundred and twenty 
pages, giving the comparative exhibits of the business and financial standing of all the 
Life Insurance Companies of the United States, is presented under this heading. These 
tables are compiled from official reports and form the most comprehensive analysis 
of the annual statements of life insurance companies ever presented. These tables 
have met with great favor since their first publication, and they have been extended 
and improved for the present edition of THz YEAR Book. 





LIFE INSURANCE HISTORY. 

Under this heading a tabular exhibit is presented covering the transactions of all 
existing Life Insurance Companies for the past twenty years. The tables show the 
receipts of companies from policyholders, their investments, etc.; disbursements to 
policyholders under separate headings; expenses, total disbursements, new busi- 
ness, insurance in force at the close of each year, assets, liabilittes, surplus, and in 
fact all the material points that are contained in the statistics regarding the transac- 
tions of recent years. 


CASUALTY, SURETY AND MISCELLANEOUS INSURANCE. 

A separate section is devoted to these important branches presenting a vast amount 
of information, statistical and otherwise. The section opens with a carefully prepared 
synopsis of the statutory requirements concerning the admission of companies to 
other States. Liability and workmen’s compensation insurance is exhaustively 
treated so as to show the methods of operation, while the plans of other branches 
are also presented. The statistics cover a period of ten years and are arranged 
in an easily comprehended form, while giving all essential items. The department 
of Business by States occupies over 150 pages and will be found of great value. 
The fact that everything relating to Casuatty, SURETY AND MISCELLANEOUS 
CoMPANIESis now brought together makes THE YEAR Book more valuable than 
ever to that class of underwriters. 


FIRE AND MARINE INSURANCE 


The following list of chapter headings indicates some of the prominent features of the Fire and Marine Volume: 


REPORTS OF FIRE INSURANCE COMPANIES. Under this chapter head are 
presented detailed statements as of Dec. 31, 1918, of the respective fire and marine 
fmsurance companies and Lloyds operating in the United States, with comparative 
tables covering their essential statistics for 5 years (stock companies) or 3 years 
(mutual companies); also giving officials’ and directors’ names; lists of field men and 
territory covered; descriptions of real estate and mortgage loans; lists of securities 
owned, with their respective par and market values; risks and premiums in force; 
business since organization; data concerning San Francisco and other conflagration 
losses, capital changes and surplus contributions, etc. This chapter embraces the 
following classes of companies: American Stock Fire and Marine Ins. Cos. (licensed) ; 
Foreign Fire and Marine Ins. Cos. (licensed in the United States); American Mutual 
Fire and Marine Ins. Cos.; Underwriters’ Agencies; Lloyds and Reciprocal Under- 
writers’ Associations; Unlicensed American Fire Ins. Cos.; Unlicensed Foreign Fire 
and Marine Ins. Cos. 


AMERICAN BUSINESS.—NEW YORK CITY PREMiUMS (by companies for 
2 years). FIRE LOSSES IN NEW YORK (46 years). STATE INSURANCE 
OFFICIALS. NEXT LEGISLATIVE SESSIONS. SHORT RATE SCALES. 
FIRE LOSSES IN THE UNITED STATES (44 years). FIRE INSURANCE 
STOCKS AND DIVIDENDS (25 years). NATIONAL BOARD TABLES (risks, 
remiums and losses, 59 years) TAXATION OF FIRE INSURANCE COM- 
ANIES. RISKS COVERED BY AUTOMOBILE POLICIES. AUTOMATIC 
SPRINKLERS. STATISTICS OF FIRES IN AMERICAN CITIES AND IN 
FOREIGN CITIES. RETIRED COMPANIES. RECEIVERS. UNDER- 
WRITERS’ ORGANIZATIONS. LISTS OF INSURANCE LAWYERS, 
BROKERS AND COMPANIES ACCEPTING SURPLUS LINES, AND _IN- 
DEPENDENT ADJUSTERS. LIST OF STOCK COMPANIES TRANSACTING 
TORNADO INSURANCE. FIRE INSURANCE IN CALIFORNIA FOR 33 
YEARS. FIRE PREMIUMS IN VARIOUS CITIES IN 1918. TAXES PAID 
BY FIRE INSURANCE COMPANIES IN 1918. 





STATISTICS OF FOREIGN COMPANIES. INSURANCE IN FOREIGN 
COUNTRIES (embracing special consular reports, etc., from all parts of the world). 
INSURANCE IN CANADA. LATEST HOME OFFICE STATEMENTS OF 
FOREIGN COMPANIES. 


FIRE DEPARTMENTS AND WATER SUPPLY.—This exceedingly valuable 
department embraces 484 pages of data concerning the equipment for fire protective 
purposes of nearly 8,500 cities and towns in the United States and Canada. The 
information herein presented has been gathered from reliable sources, and forms & 
most useful reference work for practical underwriters. 


NOTABLE CONFLAGRATIONS IN THE WORLD’S HISTORY.—A list of 
the more important fires from B. C. 1897 to A. D. 1919. 


LARGE FIRES IN THE UNITED STATES AND CANADA.—This list comprises 
the fires which have occurred in the United States and Canada in the last two centuries 
and which are believed to have each inflicted damage amounting to at least $1,000,000. 


DIRECTORY OF INSURANCE AGENTS IN THE UNITED STATES AND 
CANADA.—A list comprising about 63,000 insurance agents, specifying the classet 
of business transacted by each. 


UNLICENSED COMPANIES.—-In the chapter devoted to ‘‘ Reports of Fire Insur- 
ance Companies” is given much information as to Foreign companies which operate 
in this country without the authority of State Insurance departments. Very useful 
to agents, brokers, reinsurance clerks and the insured. 

LLOYDS AND RECIPROCAL UNDERWRITERS.—In the chapter devoted to 
‘Reports of Fire Insurance Companies” is given much information concerning the 
numerous Lloyds operating in various parts of the country. : 

MISCELLANEOUS TABLES.—There are also other tabulations, giving risks 
written and in force; fire patrols; etc. 


THE INSURANCE YEAR Book during its many years of publication has obtained a recognition among underwriters of all classes as 4 


standard authority upon ail matters pertaining to the business of insurance. 5 ad 
The volumes are handsomely bound in cloth with heavy board covers, and printed on fine paper with clear, legible 


men engaged in field work. 
type. 


It is invaluable to managers of companies as well as to tlie active 


PRICES.—The following are the prices of THE INSURANCE YEAR Book, for the separate volumes or for the complete set: 


Life, Casualty,Surety and Miscellaneous Insurance, $8.00. Fire and Marine Insurance,$8.00. Both volumes, when ordered together, $14.00 
Sent prepaid to any address in the United States, or any country in the Postal Union (except Great Britain), on receipt of prices 


to other countries the extra cost of postage to be added. \ 


All customs charges in foreign countries must be paid by the purchaser, 


THE SPECTATOR COMPANY, 135 William Street, New York 


Thurs: lay 
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